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EMOVAL.—tThe offices of THE SPECTATOR have been 
removed from 95 William street to 135 William street, 
corner of Fulton, in the new sixteen-story office building 
known as the “Royal Building.” Our telephone numbers are 
231-232 John. The offices of THE SPECTATOR embrace the 
entire sixth floor of that modern and commodious office 
building. By this removal THE SPECTATOR once again leads 
the northward march of the insurance district. Years ago, in 
the late seventies, when our offices were established in Dey 
street, a majority of the insurance companies’ offices were 
strung along on both sides of lower Broadway, from Fulton 
street to Wall. Later on, our offices in Cortlandt street were 
conveniently near to the center of the insurance district, which 
was gradually, however, being forced east of Broadway to the 
region bounded by Cedar and Wall, Nassau and William 
streets. Eleven years ago we took possession of offices at 95 
William street, at which time there was not an insurance com- 
pany located on that street north of Cedar street. Year by 
year the companies moved northward, to catch up with THE 
SPECTATOR, until we were the very center of the insurance 
district, but finally have had to give way to the interests we 
advocate, and lead, and once again show them the way north- 
ward. Ina few years from now we expect again to be in the 
center of the insurance district by reason of the companies 
coming up to and surrounding us, as they are already doing. 
In view of the difficulties attendant upon the removal of so 
extensive a plant as ours, it is hoped that the companies will 
not force a more rapid pace of leadersh* ; wpon us than to re- 
quire a removal oftener than once in a aecade 





HOSE prophets who predicted that we were to have a 
mild winter in this section because it was such a severe 
season a year ago, were wild in their guesses. This has been 
an unusually cold winter, while the snowfall has been ex- 
cessive. Ordinarily a fall of snow in New York city disap- 
pears before a warm sun in a few days, but the deep snow 
of the recent blizzard still remains piled high in many streets, 
blockading traffic and subjecting pedestrians to much incon- 
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venience. The contractor for removing snow has done the 
best he could, no doubt, in removing the snow, and many of 
the principal thoroughfares are comparatively clear of it, but 
the side streets have been scarcely touched. Cold weather has 
been continuous for two weeks or more, no thawing out of 
the streets aiding the street cleaners, but these, on the con- 
trary, have worked to great disadvantage because of the cold. 
It is estimated that the blizzard fall of snow will cost New 
York hard on to a million dollars, and its removal be still in- 
complete. The fire department has had a hard time in re- 
sponding to the numerous alarms, and much of their appa- 
ratus was disabled because of the piled up snow that blockaded 
some of the streets. Fire underwriters have been on the 
anxious seat lest a fire of magnitude should occur under such 
adverse conditions. Snow may be a good thing in the coun- 
try, but in a great city it is a costly luxury. 





HE situation regarding supervision of insurance by the 
national government assumes a new aspect in view of 

the decision of Judge Grosscup of the United States Circuit 
Court in the so-called Beef Trust case. He holds that the 
way is now open for the government to assume supervision 
of the great corporations in the future. Congress proposes 
also to regulate railroad rates of traffic, and, in fact, to give 
the Inter-State Commerce Commission power over all inter- 
State commerce far in advance of what it now possesses. It 
would be but a short step from fixing railroad rates to pre- 
scribing what rates insurance companies may charge, and if 
the national government should undertake to constitute itself 
a rate-making bureau, in addition to exercising such super- 
vision as the companies are subjected to by over fifty different 
States, underwriters will certainly not look with favor upon 
such change. No State has yet gone so far in its legislation 
regarding insurance as to attempt to fix the rates the com- 
panies may charge, although such a proposition was once put 
forth in a New England State, but met with little encourage- 
ment. The experience of the companies in insuring risks is 
the only authority that can be trusted to establish rates that 
are equitable, fair to propertyowners and to the companies. 
Such experience no bureau of the government could obtain, 
and the interference of inexperienced bureau officials would 
only serve to make confusion worse confounded. Competi- 
tion can always be depended upon to prevent rates becoming 
extortionate or unreasonable. Insurance is, practically, a 
merchantable commodity, the price of which must be de- 
pendent upon its cost to those who have it to sell. There is 
no good reason why insurance should be subjected to special 
regulation by States or by the government than there is that 
dry goods or hardware should be the subject of special legisla- 
tion and restrictions. But some fifty-four States now exercise 
jurisdiction over insurance companies to a certain extent, and 
it was in the hope that this harassing condition might be 
superseded that any underwriters have favored the idea of a 
national bureau of insurance. If, however, national super- 
vision is to carry with it national rate-making, the companies 
will be jumping from the frying-pan into the fire. The prac- 
tical men in the insurance business, having years of experi- 
ence as their guide, are the only persons competent to deal 
with the question of rate-making. If proposed legislation at- 
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tempts to confer that power upon any national bureau then 
national supervision of insurance is a thing not only unde- 
sirable, but the attempt to secure it by legislation should meet 
with the unanimous opposition of all insurance men. 





HAT the insurance companies will decide to do in 
reference to the exclusion law of Arkansas is still 
problematical. The law goes into effect on March 23, and 
requires each company doing business in the State to file an 
affidavit that it is not a member of any organization in any 
part of the world that has for its object the fixing of rates. 
This would rule out of the State all of the responsible, trust- 
worthy companies, for all are members of some such associa- 
tion in this country or elsewhere. Some of these associations 
do not directly fix rates, but in considering other questions 
affecting the business their action has an indirect relation to 
the establishment of fair and equitable charges for insurance. 
It is believed that the Arkansas law is unconstitutional, as it 
attempts to assume jurisdiction over associations outside of 
its boundaries, and the Supreme Court of the State has once 
so decided. But under the dragooning of Governor Jefferson 
Davis, the legislature re-enacted the objectionable law. Un- 
derwriters propose to get the best legal advice obtainable, 
with a view to contesting the validity of the law once more, 
and their action will be governed by the opinions they receive. 
Meantime Governor Davis is prancing about like a mounte- 
bank at a county fair, declaring that he would like to see every 
corporation driven out of the State unless it complies strictly 
with such rules and regulations as the legislature, at his com- 
mand, sees fit to impose upon them. He apparently cares 
nothing for the welfare of the propertyowners of the State, 
but is willing to see them deprived of the protection afforded 
them by insurance, or see them fall into the hands of irrespon- 
sible wildcat companies, whose object it is to secure pre- 
miums without regard to losses. The Governor’s position 
regarding corporations, and his hostility especially to insur- 
ance companies, was well understood, for it formed an im- 
portant issue in the late political campaign, yet he was elected, 
together with a legislature over which he seems to have entire 
control. Under the circumstances it is difficult to get up 
much sympathy for those who may suffer through the erratic 
proceedings of those upon whom they have conferred the law- 
making power and the execution of the impractical and bur- 
densome legislation they enact. 





HE recent automobile exhibition in New York was a 
great success as to machines shown, and the crowds 

that gathered day and night to examine them. The manu- 
facturers report that they received a sufficient number of or- 
ders for new machines to consume their output for six 
months or a year to come. Automobiles have evidently 
come to stay, a fact which must command recognition from 
municipal authorities as well as the general public. The 
adaptability of automobiles to practical uses, outside of their 
racing capacity, has been demonstrated, and they are now 
employed as pleasure vehicles, delivery wagons, and even for 
heavy trucking. It will be a great boon to the large cities if 
automobiles can be substituted for the cumbersome horse- 


drawn trucks that have heretofore monapolized the heavy 
traffic in the streets. The saving to the street-cleaning de- 
partments will be immense, while the traffic congestion will 
be greatly reduced, because of the ease with which the ma- 
chines are handled and the shorter space required by them. 
Automobile accidents naturally are on the increase with the 
increased number of them in use. A majority of the accidents 
are attributable to reckless driving, the prescribed speed limit 
being ignored in both city and country by owners of pleasure 
and racing autos. The small fines imposed upon those who 
are caught violating the ordinances regarding speed do not 
seem to act as a deterrent, for the same delinquents are ar- 
rested repeatedly, and many seem to glory in being chased by 
policemen. The law requires that every owner of an auto- 
mobile shall secure a license to operate it, and is required to 
carry a registered number conspicuously displayed upon the 


machine. As a means to compel owners to have some regard . 


for the lives and limbs of persons whom they meet in their 
drives, it would be a good plan to require every owner, when 
he obtains his license, to execute a bond for $500 to in- 
demnify his victims in case he runs over anyone, and to pro- 
vide for the fine to which he is liable for exceeding the speed 
limit. Such bond should cover the machine, regardless of 
whether it is driven by the owner, a chaffeur, or a friend. The 
knowledge that he was liable to have his bond forfeited would 
deter many an owner from reckless driving, and policemen 
would only be required to get the number of a vehicle that 
was violating the speed ordinance, instead of chasing it for a 
long distance to arrest the driver. The giving of such a bond 
would not be a hardship to the owners, who claim to derive 
so much pleasure from their machines, and would unques- 
tionably go a long way in protecting the public from automo- 
bile recklessness, and the inhuman indifference so often ex- 
hibited by drivers of such machines. 





SPECTATOR SURVEYS. — 


IN AND ABOUT NEW YORK. 

The reinsurance and retirement of the National of Ireland 
was the inevitable sequel of the cessation of the company’s 
business at home. The company did an agency business in sev- 
eral States, but was never entered in New York. Its business 
here was confined to surplus lines exclusively, in which its lines 
were modest and its practices conservative. Its removal from 
the surplus line list is quite a loss to the brokers. 


Every few days weare treated to various predictions of the early start 
of the new fire insurance company being organized under the auspices 
of the New York Plate Glass Company; now it is announced that the 
name chosen for the company is the City of New York, which is a 
new copy of the old City Fire, whose office was in the Trinity build- 
ing for a quarter of a century. By the way, if the old names are 
to be revamped, why not the Excelsior, Montauk, Commercial, Jeffer- 
son, and many others. 

Creditors of the International Fire of Alexandria, Va., are getting 
anxious. In the meantime it turns out that this company, although 
nominally of Virginia, was in reality born in Atlantic City, N. J., 
and its chief assets are equities in that sea-girt town. Its owners 
and sponsors all live there. 


Some time ago attachments were served on several New York and 
several foreign companies in a Chicago loss case. Upon a motion to 
vacate the attachment as to the foreigners, the court here granted the 
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application, but refused in the case of three New York companies, 
which are known to deal with loss claims at their New York offices. 
The effect of this is to tie up the New York companies and let the 
others do as they please. 


February 9, 1905] 


It looks now as if the committee .on laws and legislation of the 
New York Board would have its hands full this winter watching and 
steering measures to defeat adverse legislation in this and other 
States. There are signs of an out-cropping of several hostile meas- 
ures which will, or ought to be, killed. With the Western States 
leading the way, it is not unlikely the East may follow. Maine and 
New Hampshire are in the ring, and some rustic members in Massa- 
chusetts want to overhaul fire insurance things generally. If they 
can discover a plan to stop the losses, we have no doubt the com- 
panies will turn in and help them, but the proposals submitted are 
more destructive than creative or productive. 


Underwriters who are interested in the question of national super- 
vision are closely watching the progress of the scheme before Congress 
to regulate passenger and freight rates on railroads. Several sugges- 
tions have been thrown out that if the railroads can be thus regu- 
lated under the inter-State commerce plan, then the next step will 
be to make rates for fire insurance, provided the national supervision 
scheme is carried out. 

The latest news about the Atlas Mutual of Boston is that the 
creditors of the company have been approached by outsiders with 
propositions to compromise. Several have already agreed, and a rep- 
resentative of the Boston interests was in the city last week to obtain 
consents of creditors here. It was understood on Tuesday that an 
application would be immediately made to the court to order a distri- 
bution of the cash in hand, which would be sufficient to pay about 
66 per cent of the outstanding claims, but it is opposed by the re- 
ceiver, whose advocacy of a heavy assessment and two or three years’ 
delay in collection is suggestive of a personal interest in the emolu- 
ments of the receivership rather than a desire to close the estate as 
quickly as possible. 

The Exchange held its regular monthly session yesterday. It was 
understood in the offices that the executive committee were to recom- 
mend an assessment of one-eighth of one per cent for the next six 
months’ expenses. This percentage is quite a reduction from the 
one-third of one per cent levied one year ago, but it will probably 
produce a surplus unless the expenses are wildly increased. The 
companies paying the largest amounts are the German-American, 
Home, Liverpool and London and Globe, Hanover and Continental. 


The Patrol returns have been anticipated this year by private enter- 
prise. The figures of the various companies show generally an in- 
crease of the totals over the corresponding period of the previous 
year, but there are some notable exceptions. The German-American 
goes to the top of the six months, but the Liverpool and London 
and Globe did the largest business for the entire year. The struggle 
is now on for 1905. 

Brokers in this city are generally in favor of a State tax, the same 
as is levied in Massachusetts, and see in it a solution of the much- 
discussed and never-settled question of “what constitutes a broker?” 
There are over six thousand brokers who pay five dollars each for an 
Exchange certificate, but if they were called on to pay in addition ten 
dollars cash to the State Treasury, the number. would be cut in half 
in one year. In point of fact, five hundred would be ample to 
transact all the business belonging to legitimate brokers in this city. 

Those interminable French spoliation claims upon Congress are 
interesting two of the older Philadelphia companies this year more 
than usually. 


The list of insurance on the Marble Collegiate Church on Fifth 
avenue proves conclusively that such risks belong to the preferred 
class, and are treated very liberally by the companies. But the totals 
raised some suggestions in curious minds as to the application of 
the 80 per cent clause. The lines aggregated $143,000, whereas it is 
suspected the values are twice as much. The elders, deacons and 
trustees may know more about coinsurance than they do now after 
their partial loss claims are settled. 


The excess of receipts from abroad by the foreign companies over 
their remittances is somewhat unusual, but shows where the money 
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came from to pay the Baltimore losses. The American assets of 
these companies were very slightly disturbed by the great calamity 
of one year ago. 

Very close attention is being paid now to the lists of affidavit risks 
printed from time to time. The companies are anxious to know 
whether they are open on all of these risks, and the surplus line 
fellows are after them with a sharp stick. Occasionally, the list ap- 
pears several months after the affidavits are filed, and a risk, which 
in January is covered by an affidavit, is wide open to several com- 
panies in February, owing to reductions in lines. It is reported 
that a department store took surplus insurance in November for 
$500,000 for two months, which on the Ist instant dropped $100,000 
in city offices. 

The former Canadian Underwriters, composed of the Equity, 
Metropolitan and Independent, all of Toronto, have ceased issuing 
joint policies by request of the Dominion authorities. 

A. P. Howes, general agent of the Niagara Fire, sailed for. 
Europe a few days ago on the “Arabic.” 


Charles A. Hexamer, secretary of the Philadelphia Underwriters 
Association, was a recent visitor to the city. 

T. W. Eustis, former Western manager of the Manchester Assur- 
ance, has gone to the West Indies for the benefit of his health. 

L. B. Leigh of Little Rock, Ark., was among the recent visitors 
to the city. 

F. J. McFadden, assistant secretary of the South-Eastern Tariff 
Association, was noted in town a few days ago. 

Life and Casualty Notes. 

The annual dinner of the Life Underwriters Association will be held 
at Hotel Astor, Broadway and Forty-fifth street, Tuesday, February 
28. Among the speakers secured for this occasion are President 
Dolph, of the National Life Underwriters Association; Hon. George 
B. McClellan, Mayor of the city of New York; William Ordway 
Partridge, Rev. Dr. Lindsay Parker and City Recorder Goff. The 
price of tickets is $5.00. Arrangements depend upon the number of 
tickets sold, and those interested are requested to state to Treasurer 
Archibald Arthur, 277 Broadway, at their earliest convenience, the 
number of tickets desired. The dinner is called for 6.30 o’clock, and 
will be preceded by the regular annual meeting at 6 o’clock. 

Fox & Pier of 51 Liberty street have been authorized to bind 
London Lloyds on horses against death by disease, also against having 
to be shot on account of accident. Horses valued at less than $1000 
and steeplechasers will not be taken. Klee, Rogers & Cory of Chicago 
is the only other agency authorized to make this covering. 

Senator Brackett has introduced two bills in the legislature at Albany 
relating to life insurance. One provides that an agent of a company 
shall not be an agent of the insured. The other requires that all con- 
ditions of a life policy shall be set forth in the policy, and not enum- 
erated in an agreement. 

The firm of Sanders & Co. of 13-21 Park Row has originated the 
“Casualty Bordereau” for the purpose of handling all casualty lines in 
a more economical and systematic manner for the insurer than here- 
tofore. Mr. Sanders is well known in casualty circles, as he was 
formerly assistant secretary of the A=tna Indemnity, and he will be 
assisted, for the present, by E. S. Pegram, the late secretary of the 
7Etna Indemnity. 


BOSTON AND VICINITY. 

The ex-presidents of the New England Insurance Exchange held 
their annual banquet at the Algonquin Club Friday evening. George 
P. Field presided, and the occasion was entirely informal. 

The report of the auditor to examine into the condition of the 
Atlas Mutual Fire of Boston is not calculated to bring cheer to 
policyholders. The auditor finds that there is a deficiency, including 
an estimate of expenses of $36,750, to meet which he advises an 
assessment of $130,000. There was $169,456 of premiums in force at 
the close of business, but only $21,969 were on business in Massa- 
chusetts. The balance was on business written where the company 
had no legal standing, and collections will be either difficult or im- 
possible, or both. There are claims for reinsurance against four 
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companies not admitted to Massachusetts, but all of these deny lia- 
bility. Therefore, the outlook seems rather dubious for Massachu- 
setts policyholders. 


At the meeting Tuesday, of the Boston Board of Fire Under- 
writers, the woodworking schedule previously reported in THE Sprc- 
TOR was adopted. 

H. R. Bygrave, lawyer, Boston, succeeds A. T. Moore in charge of 
the claim department of the Frankfort, in the Boston office; and J. 
H. Hildreth, who has been with the Boston office of the company as 
adjuster, will be Mr. Bygrave’s assistant. 


Taft & Parker, Boston, who were general agents of the City Trust 
of Philadelphia, which recently reinsured a portion of its business, 
including that in New England, in the Empire State Surety of New 
York, have been appointed general agents for New England of the 
latter company. 


Providence has had an epidemic of incendiary fires, and now it 
seems to have struck Boston. It began a week ago in some lumber 
sheds, and various mercantile establishments have been sufferers to 
a greater or less extent. 


George P. Field, president of the Boston Insurance Library Asso- 
ciation, has appointed Gorham Dana, Ralph Sweetland, E. V. French, 
F. L. Norton and E. V. Thayer, a committee to arrange for a series 
of illustrated lectures on insurance subjects. These lectures will be 
given at short intervals, throughout the season. 


Life and Casualty Notes. 


L. A. Murdock, a prominent agent for many years of the Penn 
Mutual, in the office of Plympton & Bunting, Boston, died very sud- 
denly. Sunday, January 29, aged sixty-seven years. 

John B. Dacey, special agent of the Maryland Casualty Company, 
located in Boston, has been transferred to the Baltimore office. 

The Boston Mutual Life has taken a spacious suite of offices in the 
Oliver building at 141 Milk street, which are being substantially 
equipped for its present and future needs. The space occupied is 
double that in its old quarters. At its recent annual meeting Carl 
Bradley, superintendent of agents, was placed on the board of 
directors. 


The following new bills have been introduced in the House: 
To incorporate the Massachusetts Police Mutual Aid Association. 


For authority to incorporate the Massachusetts Casualty Company 
with a capital of $200,000 to transact steam boiler, personal accident 
and employers’ liability business. This bill dates from about the 
the time of Ramesis I. It is a regular annual visitor. 


To so amend the insurance laws as to allow any company with a 
capital of $500,000 to transact every kind of insurance business 
allowed by the laws of this State. This bill stands little chance of 
becoming a law. 


To compel foreign fidelity or surety companies to deposit with the 
State Treasurer an amount equal to ten per cent of its capital stock 
for the protection of the United States creditors. 


To incorporate the Contractors Mutual Liability Insurance Com- 
pany to insure contractors, builders, manufacturers and employers 
against loss or damage on account of bodily injury or death by acci- 
dent to any person for which a corporation is responsible. It is pro- 
vided that the company shall charge and collect upon its policies a 
full mutual premium in cash or notes absolutely payable and its by- 
laws may fix the contingent liability of its members for the payment 
of losses and expenses not provided by its cash funds; provided, 
however, that such contingent liability of a member shall not be less 
than a sum equal to and in addition to the cash premium written in 
his policy. ' 

To provide that all life insurance companies operating on the par- 
ticipating plan shall make an annual distribution among its policy- 
holders of any profits that may be earned. 


To exempt burial associations from certain provisions of the law 
relative to fraternal beneficiary corporations. _ 

That no policy upon which the insured has paid three annual pre- 
miums shall lapse or be forfeited until six months after a premium is 
due and payable; and the assured shall not be required to take a 
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medical re-examination, provided he pays the premium within six 
months from the time the fourth or subsequent annual premiums 
become due. 

Also, the following bill: No part of the funds of a life insurance 
company doing business in this State, to an amount in excess of 
five per cent of the legal reserve * * * shall be invested in 
the capital stock or bonds of any one bank or trust company, or in 
loans on such stock or bonds as collateral or deposited with such 
bank or trust company for the purpose of providing for its reserve 
liability * * * and no such investment in excess of said amount 
shall be received or allowed by the Insurance Commissioner in the 
determination of the legal reserve of such company. 


NOTES FRO/?1 PHILADELPHIA. 

Theis Bros. of Wilkesbarre, Pa., have been appointed by the German- 
American of Pittsburg, Pa., general agents for this State and the 
District of Columbia. 

The list of companies and first and second agents who have signed 
the Philadelphia agreement of April, 1897, was amended last week 
by the addition of the name of R. H. Patton, as representing the 
North German Fire, and the removal of the same gentleman’s name 
as a representative of the Royal Exchange. 

By action of the executive committee of the Philadelphia Fire 
Underwriters Association, the broker’s license issued to S. F. Fries, 
one of the oldest brokers in the business here, was revoked on Feb- 
ruary I, 1905, and his name removed from the list of brokers. 

Ten shares of the stock of the American Fire of Philadelphia sold 
at auction last week at 113 per share. 

The Girard Fire and Marine of Philadelphia, in its statement just 
published, shows gross assets amounting to $2,141,264, and a net 
surplus of $679,155, or more than double the amount of capital stock. 

L. S. Wallace, Jr., has been appointed assistant to his father, as 
special agent of the Pennsylvania Fire for Wisconsin. 

The action of the meeting of the Philadelphia Fire Underwriters 
Association, held yesterday afternoon, on the question of the ad- 
visability of establishing a committee on losses and adjustments, and 
if established, whether it shall also cover the Suburban Association’s 
field, is not known at the time of going to press, but judging from 
the attitude and opinion of many prominent agents, everything 
seemed to point to favorable consideration, especially as some who 
at first were opposed to the proposition have since been won over. 
One agent said last week: “Nearly all the companies favor the 
plan, but failure to send representatives to the meeting previously 
held to consider the question prevented favorable action at that 
time..” 

Regarding the condition of the Philadelphia Fire, and the order 
from Insurance Commissioner Israel W. Durham to cease doing 
business until the impairment of $25,000 had been made good, it ap- 
pears that this state of affairs was brought about first, as stated in 
Tue Spectator of last week, by the doing of a greater business than 
the surplus of the company could stand, and second, through the 
carrying of its office building on the books at a value of $50,000, 
when $25,000 should have been the outside figure, and this only be- 
cause of its adaptability to the needs of the company for the carry- 
ing on of its business. 

The statement that Leo Loeb of Chicago and two other gentle- 
men, prominent Philadelphians, were about to put $45,000 into the 
company, and thus place it firmly on its feet, was correct, but there 
is some possibility of this plan falling through, owing to the fact 
that another proposition was made by different interests last week. 

Prompt action seems imperative, as the company’s business is 
suffering while it is inactive, although the opinion is expressed on 
the street that the Insurance Commissioner’s order was the best for 
all parties interested. 

Considerable complaint has been made in this city by leading 
offices over the enormous amount of rebates pouring in upon them, 
owing to the reduction of many rates by the association. 

A local agent, speaking of the matter, said: “The return premiums 
in our office last month showed an increase over January, 1904, of 
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about forty per cent; this may, for special reasons, be a little above 
the average, but nevertheless the general tendency is plainly shown. 
At the same time gross premiums show very little if any increase in 
the average office, so that only by the hardest kind of work can we 
even approximately approach the net premium record of a year ago. 
The statement that the loss record in this city for three years past 
warrants a reduction in rates does not appeal to me, as like favorable 
periods have been encountered before, and the reverse has immedi- 
ately followed. For this reason I believe it would be well to round 
out a period of ten years, showing an improvement, before going too 
deeply into the reduction of rates, which we all know from sad 
experience are hard to advance after having been once reduced.” 


George G. Bulkley, who has been assisting General Agent William 
Blair of the London and Lancashire and Orient companies, has been 
made special agent for both companies for the State of Pennsyl- 
vania, with headquarters at Lancaster. ' 

H. W. Schutz, special hazard inspector for the Underwriters As- 
sociation of the Middle Department, has been appointed Middle 
Department special agent for the Federal. 


Having fitted up for its own use the office at 502 Walnut street, 
the Mechanics Insurance Company is now occupying the whole 
ground floor of its building on the southwest corner of Fifth and 
Walnut streets. The company’s quarters now rank with the best 
appointed in the insurance district. 

The statement of the Insurance Company of the State of Pennsyl- 
vania, published last week, shows assets of $608,857 and a net sur- 
plus of $55,118. 

The bill which Senator Boies Penrose introduced in the United 
States Senate recently, appropriating $256,629 to pay the company’s 
claim under the French spoliation act, will, if passed, make a wel- 
come addition to the assets of the company. Having been admitted 
by the government to be due nearly twenty years ago, this claim in 
all justice should be paid at once. 

The Insurance Company of North America has a claim under the 
same act for $414,460, which is also provided for in Senator Pen- 
rose’s bill. 

John W. Miller, Jr.. of Henry W. Brown & Co., the leading 
brokerage and agency firm, who has been so seriously ill for the 
past nine weeks, is reported to be much improved, and it is hoped 
that he will be able to be at the office again in a few days. 


Prefacing his statement with the saying, “It’s an ill wind that 
doesn’t blow some one good,” the local representative of a large 
company spoke last week of the return to the companies, after many 
years’ of the very desirable line on the F. A. Poth brewery. Since 
the death of Mr. Poth, who was a millionaire, and who for ten 
years or more, without having cause to regret it, has steadily re- 
- fused to carry insurance on his plant, because of what he considered 
the excessive rates demanded by the companies, the executors have 
decided to again insure the property. 


Life and Casualty Notes. 


William McDonald has been appointed secretary pro tem of the , 


Security Life and Annuity Company, succeeding E. L. Shelton, re- 
signed. 

The Provident Savings Life has transferred T. Sherwood Hodson 
from the Western Pennsylvania field to be superintendent of agencies 
for Eastern Pennsylvania. He will make his headquarters in Phil- 
adelphia. 

The Central Accident Insurance Company of Pittsburg has ap- 
pointed E. O. Howell manager for Philadelphia, with offices at 1421 
Filbert street. The company has decided to enter the burglary in- 
surance field also. 

Billington, Hutchinson & Co. have resigned as resident managers 
of the Attna Indemnity for this territory, and it is said that their 
successor is James F. Benson, who formerly represented the com- 
pany at Chicago, and previous to that was prominent in the same line 
of business in this city. 

Howard W. Ulsamer of this city has been appointed district man- 
ager of the Inter-State Live Stock. He has established his office at 
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411 Walnut street, Philadelphia, and expects to make this a very 
successful field for the company. Mr. Ulsamer’s father has been 
engaged in the insurance business here for many years, as the repre- 
sentative of various companies, and is at present a leading solicitor 
for the Northwestern National Fire. 

As foreshadowed in Tue Spectator of February 2, powerful influ- 
ences were brought to bear last week by the title insurance com- 
panies of this State, and particularly those in Philadelphia, against 
favorable consideration by the legislature of the bill providing for 
the registration of titles to real property in bureaus of surveys. The 
State leaders are said to have given orders to kill the bill, and when 
it came up on third reading in the House on Thursday, it was re- 
committed to the committee on Judiciary general, thus receiving its 
death blow in spite of the effort of Mr. Clarency, its sponsor, to bring 
the matter to a vote. He says that a campaign of education will be 
carried on for the next two years, and that when the legislature of 
1907 meets, a different story will probably be told. 

Those who are the best judges of the merit of the present system 
of insuring titles by responsible corporations, say that it could not 
be improved upon, and feel just as certain that no law will be en- 
acted interfering with it. 


THE SOUTHERN FIELD. 

The German Mutual Fire of Savannah is now ready for business. 
A. H. Entelman is president; C. H. Konemann, vice-president; John 
F. Lubs, treasurer; Fred. Wessels, Jr., secretary; U. H. McLaws, 
attorney. 

It is probable that, when the report of Insurance Commissioner 
Cole of Mississippi comes out, it will show that most of the com- 
panies doing business in that State lost money last year. 

The Hiden-Jackson Real Estate and Insurance Company of Birm- 
ingham, Ala., was incorporated a few days ago. The incorporators 
are: C. E. Jackson, Henry Hiden, Isabella H. Jackson and Henry 
Hiden, Jr. 

The State Fire Insurance Company of Liverpool, and the Wis- 
consin Life Insurance Company have withdrawn from the State of 
Tennessee. 


Life and Casualty Notes. 

B. W. Lacey of Richmond, Va., who has been in the actuary’s de- 
partment of the Life Insurance Company of Virginia, has accepted a 
position with the State Mutual of Rome, Ga. 

Butt & Clark, general agents of the Ocean Accident and Guar- 
antee, have opened an office in Birmingham, Ala., and placed John 
M. Gregory in charge. 





CORRESPONDENCE 


ALBANY ITEMS. 


[From OUR OWN CORRESPONDENT. ] 

Insurance matters continue exceedingly dull in the legislature. None 
of the few important bills have been acted upon by either the Senate or 
the Assembly committees. 

The Senate has passed Senator Warnick’s bill enlarging the powers of 
the Schoharie and Schenectady Counties Farmers Mutual Fire Asso- 
ciation. 

The Assembly has advanced to third reading Assemblyman Reeve’s bill 
broadening the charter of the Suffolk County Mutual Insurance Company. 

Senator Ambler has introduced a bill amending section 117 of the in- 
surance law, so as to permit a fire insurance corporation to pay dividends 
in excess of ten per cent, without the restriction imposed by the present 
law, which requires that the company must have, in addition to the 
amounts of its capital stock and all actual outstanding liabilities, an un- 
earned premium fund equal to the whole amount of premiums received. 
In the Ambler bill the whole amount of premiums received is changed to 
read ‘“‘unearned premiums.” LANCASTER. 

Albany, February 8. 


—_————— 


—The Travelers announces the extension of its liability agency organization 
in Central New York by the appointment of Henry H. Sinelly as liability man- 
ager, with headquarters at Syracuse. This appointment will in no way affect 
the long-established agency of S. F. Smith & Son. 
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Keep At It. 


Focus your ability upon one point until you burn a hole in it. 

Genius is intensity. Digression is as dangerous as stagnation. He 
who follows two hares catches neither. 

The best way to keep a gun from scattering is to put into it but a 
single shot. 

Field crossed the ocean fifty times to lay one cable. 

In thirty-six years Noah Webster wrote but one book. But that will 
be remembered. 

It is the single aim that wins. Only by concentration can you work 
out a satisfactory system. Get your mind on it and keep it there. Watch 
every point—take care of every detail. Follow up your men. Never 
stop pounding—never let up. Hang on with a bulldog grip till you get 
the thing done. 

No good system ever just happened. It was wrought out by the ham- 
mer of concentrated thought on the anvil of hard work.—System. 





Death of James West Pegram. 


Insurance men will hear with much regret of the death of James West 
Pegram, second vice-president of the Life Insurance Company of Vir- 
ginia. Mr. Pegram’s health had been impaired for the past two years, 
but he continued to work untiringly for the company until the time of 
his death. He had been with the company since its organization, and 
by his devotion to its interests and his kindliness and sympathy with all 
his coworkers became much beloved by all associated with him in the 
work of the company. 





Hints for Industrial Agents. 


Promotions.—Every growing business has the same want—the trouble 
is to find someone worthy of promotion. Opportunities for promotion 
in the industrial business are of frequent occurrence—the difficulty is 
to find the men with the all-around qualifications, the general ability 
and experience to fill these positions acceptably as the opportunities 
arise. Suppose, through death or transfer, a superintendency office is 
made vacant. It is not always as easy as it seems to find the man who 
can take up the reins and make a success of the district. One man isa 
good canvasser, a good personal business getter perhaps, but he lacks 
the temperament which makes him popular with the men. Another is a 
good organizer, but he is not successful in securing personal results. 
Another is good in general work, but lax in his details. The man who 
combines all these qualifications is rare enough to make it necessary to 
hunt for him, and the industrial managers are hunting for him day after 
day in every part of the field. If the man in the field only appreciated 
how constantly the home-office is scrutinizing their record, how care- 
fully their work is reviewed, and how desirous the industrial manager is 
to find men in the ranks who show promise of future development, he 
would lose no time and neglect no opportunity of making the sort of 
record that would bring him to the notice of the home office. An agent 
who displays any amount of business ability, and who makes any sort 
of creditable record in his agency, is always in line for an assistancy, 
and can look forward with confidence to obtaining it. It is the same way 
with the assistant superintendent. The assistant who displays any ex- 
ecutive ability is always considered by his home office as possible super- 
intendency timber, and as vacancies occur his name is being constantly 
brought up for consideration. It is his own fault if he does not take 
advantage of these conditions. 

Policies in Arrears.—For years industrial agents have gone to pieces 
upon the rock of excess arrears. It really does seem that with the 
experience of so many confronting one, every agent should by this time 
have become convinced of the wisdom of adhering closely to the com- 
panies’ rules of lapsing all policies four weeks or more in arrears. 
Yet there is always the agent who thinks that in his particular case he 
can afford to depart from the rules a little to save lapse charges. Every 
agent should learn that this does not pay. The four weeks’ rule is 
founded upon the experience of the companies, based upon years of 
careful and close observation of conditions, and he is wise who early in 
the game appreciates this fact and governs himself accordingly. It fre- 
quently comes hard, of course, but it is better to err on the safe side, if 
at all. Do all you can legitimately to save the business, but if you 


can’t save it in four weeks, lapse it before the arrears build up a big 
burden of excess on your debit. 

One of the most hopeful indications about the industrial insurance 
business to-day is found in the fact that the day is past when men look 
upon this work in the light of a ‘‘make-shift”’ or ‘‘tide-over until some- 
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thing better turns up.’’ Of course, it is true that here and there un- 
doubtedly there are men who have entered the business with this idea 
before them, but such men rarely last long. They have sounded their 
own death knell in the business by their very attitude toward the 
business. It is a matter of observation, however, that the majority of 
industrial workers to-day are young men who have entered the ranks 
because they believed in its future possibilities for them, as well as its 
present means of livelihood. To such men their own faith will stimulate 
them to the sort of endeavors which breed success. No business can 
show a more loyal body of men than are found in the ranks of the in- 
dustrial companies, and this loyalty can only result from fair treatment 
on the part of the companies, combined with the prospect of future re- 
sults on the part of the men. 

In no business is a man’s future more definitely and finally in his own 
hands for making or marring than in the field work of industrial life in- 
surance. Here his success depends absolutely and entirely upon his own 
efforts and upon the record which he makes as a result of those efforts. 
As an agent, this is, of course, very evident, and as an assistant, his 
success and prospects of promotion depend upon his capacity not only to 
get business, but to train other men to get it, and to take care of it when 
it has been obtained, and this is quite as true in a greater degree of 
the superintendent. With this fact before every field man, it certainly 
would seem that every possible incentive was being offered to inspire 
best endeavor in every line, and the live industrial men are taking 
exactly that view of it. 





Minor Industrial Notes. 


—The Union and Anderson staffs of the Life Insurance Company of 
Virginia are locked in a contest. 

—The Colonial agent who has achieved the greatest distinction for 
1904 is Martin J. Devine of Trenton. 

—Allentown district of the Prudential had a big issue for the week of 
January 30, amounting to 379 policies. 

—The Piedmont district of the Life Insurance Company of Virginia 
has accepted the challenge of Pelzer, S. C. 

—During the week of January 16 the Reading staff of the Prudential 
had a special industrial effort, in which they wrote 348 applications, 
amounting to $30.71. 

—The Plainfield and Dover districts of the Prudential have an eight 
months’ contest on, the losing district to pay for a dinner at Coney 
Island in September. 

—Superintendent E. H. Riley, of the Prudential at Detroit No. 11, died 
January 21 He had been with the company since 1894, and was very 
successful in the various positions he held. 

—February, besides being a short month, has two holidays, which will 
further shorten the time in which agents may work. A little extra 
effort now during the fore part of the month will make up for this, 
however. 

—The provident department of the Mutual Reserve Life, after making 
notable increases during 1904, has entered upon 1905 with a large volume 
of new business, collections being especially favorable. This depart- 
ment expects to double its business during the present year. 

—Among the recent changes in the Colonial staff are the following ap- 
pointments to assistant managerships: John J. Brady, at Reading, Pa.; 
Richard H. Muench, at Harlem; Wm. J. Bradley, at Germantown; Jacob 
Hoekstra, at Williamsburg, and Patrick J. Brennan, at Long Island City. 

—The Colonial’s leading ordinary assistant for 1904 is Walter P. Breece 
of Trenton. Next to him may be mentioned J. W. Strine of Jersey City, 
J. F. De Roche of Trenton, J. E. Godridge of Williamsburg and Chas. 
Anderson of New Brunswick. The leading industrial assistant manager 
is Paul Moehring of Bronx. 

—The presence of Special Agent Walker, of the Life Insurance Com- 
pany of Virginia at Charleston, continues to inspire the men of that 
district to great deeds. The week of January 23 was styled “Walker 
week No. 2,” and the force surpassed all its past records in amount of 
industrial and ordinary written. Agent G. H. Hopkins won a prize of 
$10 offered by Superintendent Orgain. : 

—A Prudential man says in regard to procuring six applications a 
week: ‘From what experience I have had along this line I find the 
best method to pursue to get one a day or six a week is to thoroughly 
organize your staff. To know without a doubt how your assistants are 
employing their time, insist upon their putting in all the time possible 
in the field with their agents, and, when not with their agents, to know 
where they are working. I believe that if this system is carried out 
there will be more agents producing one a day or six a week than ever 
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before in the history of the company. We all have agents who produce 
this number of applications, and I can see no reason why there should 
not be a goodly portion of each staff doing the same. The fact of the 
case is that there is a great deal of time wasted by the field staff, and if 
this time were spent in straight canvassing and following up prospects 
carefully the success of a staff would be assured. 


—Changes reported in the staff of the Metropolitan: Superintendent 
R. D. Hughes of the Indianapolis district transfers to Saginaw, Mich.; 
Superintendent Wood of Mount Vernon transfers to Rochester, succeed- 
ing Henry Nevison, resigned. S. D. Bartlett, superintendent at Rose- 
ville, Newark, transfers to Boston. Former Superintendent Arensmeyer 
of St. Louis has gone into the shoe business. 


—The leading industrial manager of the Colonial for the year was 
Louis Janson of Williamsburg, closely followed by G. A. Latour of Har- 
lem, Chas. W. Hugg of Newark, John T. Evans of Camden, and Howard 
C. Miller of Norristown. The ordinary leader is Luke P. Welsh of Tren- 
ton. Next to him may be mentioned Patrick Hughes of New Brunswick, 
Louis Janson of Williamsburg, Howard C. Miller of Norristown, and 
Thos. C. Seaver of Jersey City. 


—Prudential men who have recently been advanced to the rank of 
assistants: A. Kirschner, New York No. 4; E. W. Coyle, Boston No. 2; 
A. C. Joyce, Salem; F. L. Tyler, Worcester; G. H. Bernoulli, Pittsburg 
No. 3; W. Devanney, Cincinnati No. 2; W. Frey, Cincinnati No. 3; E. P. 
Mahorney, Indianapolis No. 1; C. Robinson, Lafayette; J. E. Crowley, 
Newburgh; R. J. Massey, Dubuque; A. D. McGaha, Milwaukee No. 1; F. 
M. Beale, St. Louis No. 2; J. M. Matheny, St. Paul. 


—Alfred Green, superintendent for the John Hancock at Chicago, has 
been transferred to Pawtucket, R. I., and J. J. Bennett, superintendent 
at Pawtucket, transfers to Providence; D. J. Sweeney, superintendent at 
Providence, goes to Philadelphia No. 3 to succeed the late C. H. Campbell 
as superintendent. The Chicago district has been divided into three 
districts, and Edward H. Warren, inspector at the home office, succeeds 
Alfred Green as superintendent of Chicago No. 1, the original district. 
Charies J. Hogan of Fall River takes charge of No. 2, and Thomas F. 
Toohey of Chicago will preside over district No. 3. 


—In honor of the splendid work accomplished by his forces during the 
past year, Manager Chas. W. Hugg of Newark gave a dinner at the 
Hotel Achtel-Stetter on Saturday evening, January 21. Not only were 
the agents and assistant managers present, but also their wives and 
sweethearts. Addresses were made by the manager and his assistants 
and Agents Leary and Davy, by visiting Managers Sloan, Heuser, Lee, 
Johnson and Wells, and also by the second vice-president,’ secretary, 
supervisor of agencies and Inspector Tunison. The meeting closed with 
a determination to put Newark on a higher plane than ever before. 


—During the week of January 9 the staff of the Prudential’s Chicago 
No. 5 district had its first attempt at a “perfect week,” that is, the 
securing of six applications per man. They were successful, every man 
coming in with at least six applications. It was decided to have a “re- 
peater’’ for the week of January 16, and they were again successful, 
every man coming in with six applications or more. Writing in reference 
to these facts, Superintendent Lamson says: ‘‘Words fail to express 
my pleasure at this accomplishment, and I lay the blame of the same 
at the doors of our organization, the Gibraltar Educational Club.”’ 





NEWS OF THE WEEK. 


THE MIDDLE STATES. 





Middle States Life and Casualty Notes. 


—The directors of the Pennsylvania Casualty Company favor an increase of 
the capital stock to $500,000. The proposition will be laid before the share- 
holders. 

—Olin Bryan is organizing the National Trust and Guaranty Company of 
Baltimore, to do a bonding business under a charter granted in 1892. He will 
start when $500,000 has been obtained. 

—The Southeastern department of the Home Life of New York is now per- 
manently located at 801-803 Calvert building, Baltimore, Md. W. P. McCarty is 
agency cashier and George W. Slauson, general manager. 

—Manager Clarence Hodson of the Manhattan Life in Philadelphia has a 
contest on from February 2 to March 21, for paid-for business only. Ali agents 
in the Middle department who settle for $5000 of business on the annual basis 
within the prescribed time will attend a banquet and theater party in Philadel- 
phia on March 21. 
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THE WEST. 





Western Life and Gasualty Notes. 
—Hereafter the National Life of America will not accept brokerage business. 


—The new business of the Central Life of Des Moines for January was double 
that of January last year. 


—The Federal Life of Chicago and the Reserve Life of Indianapolis will soon 
make application for admission to Missouri. 


—The Mutual Reference and Bond Association of Cleveland, Ohio, has opened 
a branch in Des Moines, and will do a general bonding business. 


—The Equitable Life of Iowa will hold a convention of its general and dis- 
trict agents located east of the Mississippi at Toledo, Ohio, about March 7. 


—The Connecticut Mutual Life has sold the tract of land in St. Louis known 
as Tower Grove, which it took over under foreclosure about twenty years ago. 


—The Detroit Conference, composed of companies writing health and accident 
insurance on the industrial plan, will meet at the Beach Hotel, Chicago, on 
February 23-24. 


—The North American Mutual Life Insurance Company has been incorporated 
at Mansfield, Ohio, by ex-State Insurance Commissioner Hahn, W. A. Hilta- 
biddle and others. 


—The Farmers Life Association of Des Moines has changed its name to the 
Limited Term Life Association. This company has a level premium up to 
age 60, when the policy expires. 


—The World Mutual Life Association of Des Moines contemplates changing 
its name to the National Life Association. The company operates in Iowa, 
Minnesota, Indiana and Washington. 


—The Wisconsin Securities Company, which was incorporated to do a general 
brokerage business, is said to be back of a new life company with $200,000. The 
headquarters will be in Milwaukee and Arthur J. Roethe is likely to be manager. 


—Thomas E. Boyd was the January leader in the Redwine & Brewster agency, 
managers for the Hartford Life in Indiana. The other leaders were: H. W. 
Felts, C. W. Kalfus, John Nolan, L. E. Francis, G. C. Stelhorn, L. N. Yelton, 
C. W. Sumner. 


—The National Masonic Accident Association of Des Moines has been ab- 
sorbed by the North American Accident of Chicago. The business of the Na- 
tional Masonic will be run as a separate branch, in charge of H. C. Alverson 
and Alfred Wingate. The National Masonic had about 11,000 members. 


—On February 14-15 the Iowa agents of the Northwestern Mutual Life will 
hold their eighteenth annual meeting at Des Moines. One session of the meet- 
ing will be for the benefit of any of the company’s policyholders who wish to be 
present, and some distinguished policyholder will in all probability address the 
gathering. 


—The Kansas City Life practically doubled its business during 1904, and had 
the largest January, 1905, business in its history. The following recent agency 
appointments have been announced: J. C. Wilson and A. L. Davis, general 
agents for Missouri and Kansas; J. L. Post and John E. Van Cleve, special 
agents for Missouri and Kansas; M. L. Trenagh, special agent for Oklahoma; 
C. O. Powell and Oscar Sandusky, general agents for Northeastern Missouri, 
and A. R. Hunt, special agent for Northwestern Missouri. During 1905 the 
company will extend its business to Nebraska and Texas. 


With the Western Fire Underwriters. 


—The Indemnity Fire of New York has appointed C. W. Higley & Co. its 
sole agents for Chicago. 


—The Home of New York has appointed H. B. Dolen of Chillicothe, IIl., its 
special agent to assist State Agent F. T. Wise. 


—The Travelers of Pine Bluff, Ark., has appointed John Naghten & Co. of 
Chicago, its representative for surplus lines in Western territory. 


—The Northwestern National of Milwaukee has appointed A. J. Wright, its 
special agent for Iowa and Nebraska, general adjuster at the home office. 


—The New York Underwriters Agency has appointed Edward A. Ritt of St. 
Paul, Minn., its special agent, to assist George C. Mott, State agent for Minne- 
sota and the Dakotas. 


—The National Union Fire of Pittsburg has appointed Henry Hall, formerly 
Wisconsin special agent of the Continental, its special agent for Montana, Idaho 
and Washington, with headquarters at Spokane. 


—As a result of recent changes in the Western field of the Atlas Assurance, 
J. B. Tallman will have Michigan, Northern Indiana and Northern Illinois, and 
George E. Haas will have Kentucky, Arkansas, Southern Indiana and Southern 
Illinois. 


—The committee of fifteen, eppointed to discuss the Arkansas situation, has 
submitted its report, advising the companies transacting business in that State 
not to renew their licenses, which expire on March 1, until the constitutionality 
of the King anti-trust law has been fully tested in the courts. 
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THE SOUTH. 


Southern Life, Fire and Casualty Notes. 
—The Granite State Fire of Portsmouth has appointed A. G. Hancock of 
Baltimore its general agent for the District of Columbia and Baltimore. 


—John S. Cowles of Atlanta has been selected by the Mutual Life of New 
York to make a specialty of soliciting prominent men of the South for partner- 


ship insurance. Mr. Cowles will have offices in New York and Atlanta. 


—Many of the explosion claims arising from the fire which destroyed the 
Woodruff Hardware Company at Knoxville, Tenn., are being dropped by the 
complainants, as it is understood that the court has decided against one or two 
parties preferring claims, on the ground that the fire policy was clear and ex- 
plicit and did not cover damage sustained by reason of explosion. 


—The Queen of New York has made the following changes in its Southern 
department as of February 1: John H. Curry to have supervision over Ken- 
tucky alone, Tennessee being added to the field of William M. Haynes. The 
latter gentleman relinquishes Mississippi and Louisiana, Frederick Geddings 
having been recently appointed special agent for this territory, with headquarters 
in New Orleans. Frank D. Holland has been given an assistant in S. Y. 


Tupper, Jr. 








MISCELLANEOUS. 


Life Insurance Statements for 1904. 
Tue following statements of life insurance companies for the year 1904 
have been made public during the past week. Corresponding figures for 


1903 are given in parentheses: 

Baltimore Life.—Premiums, $592,777 ($596,472); total income, $630,020 
($626,844); paid policyholders, $247,359 ($223,074); income saved, $98,342 
($118,278); assets, $864,959 ($755,099); surplus, $258,674 ($241,030) ; new 
business, including industrial, $5,272,794 ($5,570,694); insurance in force, 
$9,455,604 ($8,909,770); increase in amount in force, $545,834 ($949,976). 

Connecticut General.—Premiums, $914,346 ($801,314); total income, 
$1,156,373 ($1,024,175); paid policyholders, $480,092 ($356,873); income 
saved, $403,088 ($345,711); assets, $5,414,371 ($4,987,738); surplus, $621,537 
($584,731); new business, $5,592,203 ($4,698,953) ; insurance in force, $26,- 
468,944 ($23,526,066); increase in amount in force, $2,942,878 ($2,781,941). 

Connecticut Mutual.—Premiums, $5,411,377 ($5,325,082) ; interest and 
rents, $2,958,616 ($2,937,089); total income, $8,369,993 ($8,262,171) ; paid for 
death claims, $5,153,977 ($4,339,642); endowments and annuities, $276,823 
($367,638); surrenders, $652,400 ($579,800); dividends to policyholders, 
$1,151,428 ($1,359,811); total payments to policyholders, $7,234,628 ($6,646,- 
891); income saved, —$290,154 ($28,737); assets, $65,224,842 ($64,932,955) ; 
surplus, $4,828,697 ($4,629,813); new business, $10,725,141 ($10,144,438); in- 
surance in force, 70,454 policies for $167,167,515 (70,150 for $166,504,486) ; 
increase in amount in force, $663,029 ($646,261). 

Guaranty Mutual.—Premiums, $22,697 ($15,652); total income, $31,324 
($30,652); paid policyholders, $3750 ($1000); income saved, $9790 ($18,488) ; 
assets, $21,155 ($13,228); surplus, $15,755 ($8577); new business, $525,175 
($468,250); insurance in force, $525,175 ($344,500); increase in amount in 
force, $180,675 ($344,500). 

Michigan Mutual.—Premiums, $1,513,751 ($1,448,730); total income, 
$1,931,206 ($1,853,199); paid policyholders, $885,462 ($783,489); income 
saved, $506,894 ($572,488); assets, $8,887,572 ($8,355,078); surplus, $456,202 
($454,080); new business, $8,700,014 ($7,685,295); insurance in force, $45,- 
415,751 ($42,804,924); increase in amount in force, $2,610,827 ($264,675). 

Minnesota Mutual.—Premiums, $672,157 ($536,045); total income, $757,- 
198 ($618,004); paid policyholders, $321,458 ($351,026); income saved, $112,- 
426 ($10,159); assets, $1,924,468 ($1,800,347); surplus, $201,464 ($223,344) ; 
new business, $7,891,423 ($3,479,831); insurance in force, $20,615,678 ($15,- 
874,348); increase in amount in force, $4,741,330 ($1,685,113). 

Mutual Life of New York.—Premiums, $62,932,097 ($60,151,020); other 
receipts, $18,070,887 ($17,182,693); total income, $81,002,984 ($77,333,713) ; 
paid policyholders, $34,726,548 ($32,727,780); income saved $29,620,253 ($28,- 
526,097); assets, $440,978,371 ($401,821,662); surplus, $74,357,818 ($61,994,- 
844); new business paid for, $231,508,259 ($215,102,648); paid-for insurance 
in force, $1,547,611,660 ($1,445,228,681); increase in amount in force, $102,- 
382,979 ($104,480,022). 

National of U. S. of A.—Premiums, $1,690,427 ($1,338,749); total income, 
$1,968,654 ($2,319,513); paid policyholders, $495,601 ($330,024); income 
saved, $678,963 ($1,159,640); assets, $5,246,863 ($4,694,796); surplus, $1,204,- 
433 ($1,198,805); new business, $17,599,770 ($28,787,193); insurance in force, 
$42,097,966 ($40,034,584); increase in amount in force, $2,063,382 ($15,588, - 
659). 

North American (Canada).—Premiums, $1,237,250 ($1,132,617); total in- 
come, $1,507,030 ($1,381,364); paid policyholders, $561,137 ($423,218); in- 
come saved, $569,152 ($602,426); assets, $6,231,000 ($5,625,801); surplus, 
$561,263 ($610,237); new business, $6,388,553 ($5,884,890); insurance in 
force, $35,416,380 ($32,452,997); increase in amount in force, $2,963,383 
($1,806,199). 

Reliance Life.—Premiums, $167,145. ($128,049); total income, $232,594 
($167,579); paid policyholders, $6000 (nil); income saved, $48,984 (353,734) ; 
assets, $2,049,093 ($2,075,107); surplus, $1,826,399 ($1,967,232); new busi- 
ness paid for, $3,285,707 ($1,328,000); insurance in force, $4,217,607 ($1,314- 
650); increase in amount in force, $2,902,957 ($1,314,650). 

Reserve Loan Life.—Premiums, $823,386 ($269,727); total income, $853,- 
426 ($275,465); paid policyholders, $133,220 ($51,767); income saved, $525,- 
137 ($135,770); assets, $779,432 ($240,681); surplus, $53,562 ($48,215); new 
business, $4,353,153 ($2,119,500); insurance in force, $8,825,103 ($5,439,650) ; 
increase in amount in force, $3,385,453 ($1,358,450). 
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Security Trust and Life.—Premiums, $963,318 ($845,930); total income, 
$1,215,762 ($1,092,264); paid policyholders, $445,390 ($417,215); income 
saved, $169,189 ($235,453); assets, $2,522,145 ($2,323,726); surplus, $459,359 
($548,212); new business, $5,652,060 ($3,511,601); insurance in force, $20,- 
072,448 ($17,154,338); increase in amount in force, $2,918,110 ($903,567). 





The Prussian Life Insurance Company Enters the U. S. 


THE large lines written by the life insurance companies of the United 
States on individual lives require that they avail themselves of all pos- 
sible facilities for reinsuring part of the risk. This is true not only of 
the companies which assume as high as a quarter of a million on a single 
life, but also of the smaller companies, whose agents frequently submit 
applications for policies in excess of the maximum amount carried. It is 
estimated that over twenty-five millions of life insurance is annually 
offered for reinsurance, and the field looks promising for the entry of a 
company which will make a specialty of this business through direct 
contracts with the companies. There is also a lack of reinsuring facilities 
so far as the casualty companies are concerned, and in these days of 
gigantic. business enterprises the insurance fraternity must make ar- 
rangements to meet all demands for their indemnity. Several companies 
have made a pronounced success as reinsurers for fire insurance com- 
panies, and it is believed that this is an opportune time for a similar ven- 
ture in connection with life and casualty insurance companies. 

The Prussian Life Insurance Company has made its deposit of $200,000 
with the Insurance Department at Albany, and has received its license. 
In addition to the deposit at Albany the sum of $50,000, upon which the 
reserve funds of the company will be built up, will be deposited with 
three United States trustees of the company, who are Hugo Schumann, 
president of the Germania Fire; Hubert Cillis, vice-president Germania 
Life, and F. M. Warburg of Kuhn, Loeb & Co. 

C. F. Sturhahn, United States manager of the Rossia Insurance Com- 
pany, is entering the Prussian Life here, and has been appointed general 
attorney for the United States. He will be ably assisted by Wm. C. 
Scheide, formerly resident secretary for the Royal Exchange, who has 
been appointed resident manager. Under the direction of these gentle- 
men the company will not be long in making arrangements with such 
organizations as desire to avail themselves of reinsuring facilities. 

The Prussian Life Insurance Company was incorporated in 1865, and at 
present has a capital of $750,000. Its latest statement shows assets 
amounting to $12,222,940; a policy reserve of $10,727,636 and a surplus to 
policyholders of $1,259,859. Included among its directors are a number 
of leading men of Prussia, while the active management of the company 
is in the hands of H. Heyl as general manager, with C. Pabst and H. 
Bentzien as assistants, the latter gentleman being also the actuary of 
the company. 





E. C. Irvin on Fire Insurance Profits and Rates. 


“The people of this country are figuring and commenting with amaze- 
ment upon the great cost of the war now going on between Russia and 
Japan, while they nevertheless seem comparatively unconcerned over 
the fact that we are annually burning up property within our own bor- 
ders that represents a money cost greater than is involved by that terrible 
conflict.”’ 

This statement of Elihu C. Irvin, president of the Fire Association, is 
significant in view of the struggles going on in many sections of the 
country, and particularly in this city, between business men and insur- 
ance interests over the matter of reductions in rates in the mercantile 
sections. 

“The fire loss in the United States is increasing in undue proportion 
to the increase in property values,’’ Mr. Irvin said. The aggregate fire 
loss of the country in 1903 was about $160,000,000, and that for 1904 was 
about $250,000,000. But, leaving out of the calculation altogether the 
conflagrations at Baltimore and Rochester, the loss for the year would 
still be over $12,000,000 greater than that of 1903. It is a significant fact 
that the fire loss in European countries is not fifty per cent of what it is 
in the United States in proportion to property values, and for that reason 
rates there are proportionately lower than here. 

Referring in a general way to the matter of profits in the insurance 
business, Mr. Irvin contended that the companies are making very little, 
if any, money in view of the enormous fire losses. A reduction in rates 
at this time, he added, is entirely out of the question. 

‘Tt is true,’’ Mr. Irvin added, ‘‘that some of the companies, by reason 
of long experience, careful selection of risks, judicious investment of 
assets and favorable loss results have been fortunate enough to accumu- 
late goodly volumes of resources, but not in a measure greater than the 
hazards of the business justify. The addition to the assets, reserves and 
surplus of any particular company for a series of successive years does 
not prove that it has necessarily made a dollar upon its fire underwriting 
account. The investment earnings are a most potent factor in a com- 
pany’s business, and often they are all that stand between it and dis- 
aster. Even the stock market has its uses in this connection, and, like 
charity, it not infrequently covers a multitude of sins. As a matter of 
fact, the insurance companies for many years have made little or no 
trade profit at all, taking the business as a whole, and all talk of lower 
premium rates at present is, therefore, entirely without reason. If there 
is a business man who has made money enough by careful investments 
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to make him financially independent, is it to be expected that because he 
has prospered in the past he will now sell his goods below cost? 

“For ten years prior to 1904 the fire insurance companies doing business 
in the United States made an aggregate underwriting profit of $27,000,000, 
but in 1904 the same companies paid out a greater sum than’ that in 
Baltimore and Rochester alone. I therefore ask the business men 
whether it would be wise under such circumstances to reduce rates now, 
and whether it would not weaken the security behind the outstanding fire 
insurance policies to do so? There is a mutuality in the business that 
prohibits the companies from paying to the few more than they receive 
from the many, while it is needless to say that they must be always pre- 
pared for large conflagrations.”’ 

President Irvin referred to the current talk of “insurance trusts’ and 
the ‘‘insurance octopus” as being foolish and absurd, and declared that 
all the laws that are proposed to check the operations of the insurance 
companies only added to the cost of the business to be eventually paid 
by the policyholder. He said that the companies themselves are making 
the only really effective effort to reduce rates that is being made, and 
they are doing this by trying to reduce the fire loss. And yet the busi- 
ness public, he added, seems to take no interest in what they are doing 
in this direction except when compelled to do so by action of the com- 
panies in their own defense. ; 

“Reduce the annual fire loss in the United States,”’ he said, ‘‘and com- 
petition will take care of rates.’’—Philadelphia Ledger. 





National of Dublin Reinsures in Providence Washington. 
THE National Assurance of Dublin has reinsured its entire United States 
business in the Providence Washington. The contract was signed in 
Boston by General Manager C. Chevallier Cream of the National and 
President J. B. Branch of the Providence Washington. This step on the 
part of the National was not altogether unlooked for. It has been ap- 
parent to well-informed underwriters that the company would soon dis- 
pose of its American business when it transferred its home business to 
the Yorkshire. 

The principal part of the National’s business is located in the New 
England and Middle States, and the company has been doing business in 
this country since 1897 under George E. Kendall, and acquired a fair 
share of desirable risks. The departure of this staunch old Irish com- 
pany will be regretted by many who have witnessed its brave struggle 
under disadvantageous circumstances. 








COMPANIES AND AGENTS. 


Metropolitan Life Insurance Company. 

The great gains made by the Metropolitan Life Insurance Company 
of New York annually are now an old story, and the only thing to 
be considered is how far the individual record of one year surpasses 
that of its predecessors. For a number of years past this company 
has had a larger number of policies on its books than any other com- 
pany in the United States, and, in fact, more than all United States 
companies combined with but one exception, but last year it again in- 
creased its lead at the rate of nearly ten thousand policies a week, 
bringing the total number in force up to 8,029,906. These more than 
eight million policies represent the enormous total of $1,470,424,281 of 
insurance which the company is obligated to pay, and which amount 
is exceeded by only three companies in the world. The gain in 
amount in force last year was $128,042,824, and only one other com- 
pany made so large a gain, so that the Metropolitan gained on two 
out of the three companies which alone surpass it in amount in force. 
In order to guarantee the payment of this vast sum in the years that 
are to come, the company now has in hand assets amounting to $128,- 
094,315, representing a gain over the preceding year of $22,438,004, 
which in itself is a larger sum than the total assets held by the com- 
pany only ten years ago. Theliabilities include the reinsurance fund and 
special reserve of $112,351,323 and $907,772 for other items, leaving a 
surplus on policyholders’ account of $14,835,220, showing clearly that 
the financial strength of the company is of the highest caliber. The 
gain in surplus for the year was no less than $4,143,347. A vast army 
of agents represents this company throughout the United States and 
Canada, collecting premiums week by week and soliciting applica- 
tions. Their success is so great that for many years the company 
has been able to report a larger volume of new business than any 
other life insurance organization, and last year they eclipsed all 
previous records by writing $436,570,349 of new business, the Metro- 
politan being the first institution to pass the four hundred million 
mark in a single year. Both ordinary and industrial policies are writ- 
ten, the production in 1904 being $305,258,155 industrial and $131,- 
312,194 ordinary, or a combined daily average of $1,426,700. With 
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such an enormous number of policies on its books it naturally follows 
that the payments to policyholders must be on a very large scale. 
Last year, for example, the company was called on to pay 119,582 
policy claims, for the sum of $15,024,880, which represented one claim, 
for about $128, paid in every minute and a quarter of each business 
day of eight hours each throughout the year. This steady stream of 
payments brought untold relief to the beneficiaries at a time when 
most needed. President John R. Hegeman has seen this company 
grow from humble beginnings to its present proud position, and still 
his enthusiasm for its success, and his views of its future progress, 
shows no diminution. It has long since passed to the giant class, and 
a continuation of its present prosperity will before long place it in the 
very forefront of all life insurance institutions. 





The Mutual Life Insurance Company of New York. 


In the growth of a life insurance company there are periods when it 
would seem that the limit of expansion has been reached, and that no 
further accessions of business can be had. The Mutual Life Insurance 
Company of New York, however, has not reached that point yet, 
although it is now in its sixty-third year. The statement which it has 
put forth as a summary of the work accomplished in 1904 shows that it 
has a larger amount of business in force than ever before, and wrote 
more business last year than in any previous year. The paid-for new 
business placed by the agents in 1904 amounted to $231,508,259, repre- 
senting 109,967 policies, while the amount in force increased from 
$1,445,228,681 at the commencement of the year to $1,547,611,660 at its 
close. On the financial side equally striking progress was made; the 
assets increased by $39,156,709, bringing them up to $440,978,371, a 
larger sum by $31,000,000 than the assets of any other life insurance 
company ; the liabilities show an increase of $26,793,735, while the sur- 
plus funds aggregating $74,357,818 show the handsome gain of $12,362,- 
075 for the year. Premiums were received amounting to $62,932,007, 
or $2,781,077 more than in 1903, and interest and other receipts brought 
the total income up to $81,002,985, a total gain of $3,669,272. Policy- 
holders were paid $34,726,548, and there was laid by from the income 
the sum of $29,620,253, both items being greater than in the preceding 
year. Since organization this company has distributed the vast sum of 
$1,106,701,837 to its policyholders. President Richard A. McCurdy is 
at the head of an institution which is one of the wonders of the world, 
and whose marvelous prosperity is of vital interest to thousands upon 
thousands of persons. 





Connecticut Mutual Life Insurance Company. 


The fifty-ninth annual report of the Connecticut Mutual Life Insurance 
Company of Hartford, Conn., shows that it experienced a satisfactory 
year, making some increase in new business written, in amount in force, 
in premium income, in interest and rents, in assets and in surplus. The 
figures show that there was received for premiums $5,411,377; for in- 
terest and rents, $2,958,583, making a total income of $8,369,960; pay- 
ments to policyholders were $7,234,595; assets amount to $65,224,842, and 
the surplus is $4,828,697. A summary of the operations of the fifty-nine 
years shows the following results: Received from policyholders, $232,- 
759,264; returned to policyholders and their beneficiaries, $234,353,489, or 
$1,594,225 more than the amount received from them, with assets in 
hand of $65,224,842, and a surplus of $4,828,697, with which to meet a 
liability, actual and contingent, of $60,396,145 on $167,167,515 at risk on 
70,454 policies. President Greene always has something interesting to say 
to the policyholders in his annual reports, and this year is no exception. 
We quote a portion of his remarks on the business ideal of the company: 


Every business or enterprise undertaken for a distinct and particular 
service to the public, and which assumes to offer men something they 
truly need, and something for which those who need it should be willing 
to pay its true and necessary cost, carries within itself an ideal of method 
peculiar and necessary to the purpose intended, appropriate and effective 
to the form of result intended and essential to its perfect realization. 

Especially is this true of mutual life insurance. It takes note of the 
great fact that he who has married a wife and made her dependent on 
him, and brought into the world helpless children yet more dependent, 
has assumed toward them and toward society itself a responsibility not 
only for their daily bread, but for all the manifold needs of their whole 
dependent future, which he cannot shirk and remain a true man; a re- 
sponsibility which, in the great majority of cases, it takes his whole nor- 
mal lifetime rightly to discharge, and one which his earlier decease must 
leave unfulfilled, to the great loss and injury of his dependent ones. And 
the risk, the danger of this loss, rests upon them day by day and every 
day. In the great majority of cases there is in hand no financial pro- 
vision fully adequate and available to replace for all their future that 
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which his family would lose in his death. There is but one way in which 
that provision can be made at once and kept always ready and secure. 
He must insure his life for the benefit of those who will lose by its loss. 
In no otherwise can his responsibility be fulfilled for their whole future, 
which is as much his to provide for as is their present. 

And it is this which we offer to do for him, for them; to take his money 
while he lives and, to the fullest extent that money, much or little, en- 
ables us to provide for them when he is gone. It is a sober undertaking; 
it is his duty; it is our trust. And because it is his duty, and a transac- 
tion whose benefit goes to others, but whose burden falls on him, and in 
order that the benefits may be as great as possible to those who need it, 
and that in proportion to the benefit given the burden to him may be as 
small as possible, we offer to do the business on the mutual plan; to 
make no profit out of it for stockholders, but to charge him a premium 
which is certain to be adequate, and then, year by year, by careful selec- 
tion of risks, by proper investment of reserves, and by economy in ex- 
penses, to save as much of that premium as possible and return it to him 
year by year, so that each year he gets his insurance at its actual yearly 
cost to the company. 





Presbyterian Ministers’ Fund (For Life Insurance). 

The oldest life insurance company in this country, in its one hundred 
and forty-sixth annual report, presents a record which the manager 
and directors may well be proud of. This organization was incorpor- 
ated in the year 1759, and confines its business exclusively to ministers 
presbyterially governed, furnishing them with absolutely safe life in- 
surance at a remarkably low cost. During the year 1904 there was 
apportioned from the surplus of the institution the sum of $75,000 for 
the purchase of reversionary additions of $135,000 to policies in force. 
The inherent financial strength of the company receives a striking 
demonstration in the fact that, despite this large apportionment, the 
surplus at the end of the year showed a gain of $55,806, or thirteen per 
cent. The total assets increased last year $315,087, and now amount to 
$2,119,241. The total liabilities being $1,624,488, there is a surplus on 
policyholders’ account of $494,753, indicating a percentage of assets 
to liabilities of 130 per cent. Other items of the statement show 
equally striking gains. Thus, the premium income, amounting to 
363,809, shows a gain of $131,271, while the total income increased $172,- 
311, bringing it up to $475,092. The payments to policyholders included 
$51,410 for death claims; $42,055 for endowments and surrenders and 
75,527 for dividends, making a total of $168,992. After paying expenses 
of management and incidental disbursements, there is shown an ex- 
cess of income over disbursements amounting to $257,059, which is 
considerably more than half the total income. In writing new busi- 
ness, this company relies to a large extent on correspondence, the 
agency system not being in vogue with it. This method involved the 
sending out last year of 74,489 letters, and resulted in the production 
of new business aggregating $1,717,524, which was $297,057 more than 
the amount written in the preceding year. The total insurance in 
force is now $9,356,267, representing 6277 policies, a gain being made for 
the year of 661 policies for $1,152,314. In view of the restricted field 
in which the company operates it must be conceded that the work of 
the year was more than satisfactory. Perry S. Allen, the secretary 
and actuary of the fund, has achieved splendid results in the years 


during which he has been handling it, and confidently looks forward . 


to a further extension of its business. At the annual meeting on 
January 23 the following directors were elected: William P. Fulton, 
L. Y. Graham, M. J. Hyndman, H. G. Goodrich, J. Henry Mitchell, 
W. W. Fiske, George H. Stuart, Jr., John E. Faunce, W. S. Furst and 
H. O. Peebles. The corporators elected were Rev. J. Gray Bolton, 
D. D., W. E. Furst and H. O. Peebles of Philadelphia, and Rev. J. A. 
Singmaster, D. D., of Gettysburg, Pa. 





The Pacific Mutual Life Insurance Company. 

In submitting the thirty-seventh annual report of the Pacific Mutual 
Life Insurance Company of San Francisco, President George A. Moore 
very properly directs attention to the substantial and rapid growth of 
the corporation. Transacting life, accident and health insurance in forty 
States and territories of the Union and presenting for public favor a 
splendid assortment of policies, there is little wonder that last year, 
like its predecessors, was one of great prosperity for this company. 
Among the noteworthy increases made are the following: In income, 
$341,322; in assets, $985,578; in life policy reserve, $950,123; in new life 
business written, $2,855,484; in life business in force, $9,026,792. An ex- 
tremely favorable rate of mortality was again experienced, the rate 
being being but sixty-two per cent of the expected, while on the financial 
side there is shown the very satisfactory rate of 5.61 per cent interest 
earned on the mean policy reserve. The combined statement of the 
company shows that its assets now amount to $7,413,538, against which 
there are liabilities aggregating $6,515,713, leaving a surplus on policy- 
holders’ account of $897,825. Premium receipts during the year were 
$2,636,622, and the total income, $2,973,317. Policyholders were paid 
$857,847, and there was an excess of income over disbursements of $921,- 
G06 to be added to the assets. New life business written was very close 
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to $20,000,00, the actual figures being $19,575,188, while the life insurance 
in force has now reached $57,700,202, as compared with $48,673,410 a year 
ago. The Eastern department of this company, with its office located in 
New York, under the management of William Bruce Mann, contributed 
a handsome volume of business to the company last year, and has plans 
drawn for even better results this year. 1n order that the metropolis 
may have proper attention, James Tracy Hill has been appointed as 
metropolitan superintendent, and the life and disability policies of the 
company will be presented to a larger number of persons than ever 
before. 





Equitable Life Insurance Company of Iowa. 


One of the staunchest and best of the comparatively few life insurance 
companies located in the flourishing Middle West is the Equitable Life 
Insurance Company of Iowa, having its head office at Des Moines. For 
some years past this company has made steady progress in business, 
coupled with a corresponding increase in financial strength, each year 
exceeding the record of its immediate predecessor. The thirty-eighth 
annual statement shows that in 1904 its assets increased $554,708, bring- 
ing them up to $4,171,348, and, after providing for all liabilities, there is 
shown a surplus on policyholders’ account of $575,526. Premiums were 
received in the year amounting to $904,374, the total income reaching 
$1,113,689, a gain of $190,082. Policyholders were paid $311,544, and there 
was laid by for their future protection the sum of $558,005. New business 
amounted to $4,715,218, and there was added to the amount in force 
$3,127,544, so that the total volume now on the books is $24,275,575, repre- 
senting 17,524 policies. As indicating its surplus earning ability, it is 
worth noting that its interest earnings for many years have been well 
above the average, while its death rate has been more than favorable. 
Last year it earned at the rate of 5.60 per cent on its mean admitted 
assets, while its death losses to the mean amount at risk were but 0.68 
per cent. Another good feature of this company is the persistency of 
its business, some two-thirds of the business written last year being 
added to the volume in force. With all these favorable points, it is 
scarcely necessary to add that the policyholders are in an extremely 
good company. 





The Bankers Life Insurance Company of the City of New York. 


The progress made by this company last year was of a kind to cause 
satisfaction to all concerned, whether policyholders, officers or agents. 
Increases were made in new business, insurance in force, income, assets 
and surplus, while the expenses of management were materially de- 
creased during the twelve months. Such an encouraging condition of 
affairs, coupled with the increased activity now manifest in the conduct 
of the agency branch, gives promise of making 1905 the best year in the 
company’s history. The complete statement shows that the assets of 
the Bankers Life now amount to $1,389,299, an increase of $216,570 for the 
year, while the surplus of $186,724 shows a gain of $23,253. The total in- 
come amounted to $848,323, as compared with $780,807 in the previous 
year, while the payments to policyholders were $355,828, and there was 
laid by from the income the sum of $206,958. The agency force produced 
new business aggregating $5,995,414, which was over $2,000,000 greater 
than the writings of 1903, and the insurance in force was increased by 
$1,361,166, and now stands at $23,606,311, representing 14,213 policies. 
Those having policies in this company meet with courteous, liberal 
treatment, and know that their contracts are amply secured so far as 
financial strength is concerned. President Foster M. Voorhees and the 
officers and directors associated with him in the management will con- 
tinue to guard carefully the interests committed to their care. 





Bankers Reserve Life Company. 


The Bankers Reserve Life Company of Omaha, Neb., under the man- 
agement of B. H. Robinson, president, is moving steadily along in the 
estimation of the public of the Central West, where it operates. Its 
work last year was the cause of much satisfaction to the official staff 
and to the policyholders, the progress made in all directions being first 
class. The company possesses assets amounting to $346,957, the net 
increase for the year being $141,857, and the liabilities are $301,248, 
showing a surplus of $45,709. During the year the company received in 
premiums $330,516, the total income being $339,949. Death claims in- 
curred were only ten in number, indicating a very favorable mortality 
rate. New business written and paid for amounted to $3,398,500, and 
there was added to the amount in force $2,431,750, bringing that item up 
to $9,343,250. In its efforts to extend its business the company is work- 


‘ing along conservative lines, seeking only high-grade risks and keeping 


its expenses down to a reasonable sum. The success it has met with in 
the seven years of its existence is sufficient proof that its management 
is pursuing a wise course. 
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Phoenix Mutual Life Insurance Company. 

Regular gains in business and strength are features of the annual 
statements put forth by the old Phenix Mutual Life Insurance Company 
of Hartford, Conn., and the fifty-fourth annual showing is no exception 
to this rule. At the close of business on December 31 last the assets of 
this company stood at $18,524,200, showing a gain for the year of $1,513,- 
038, while the surplus at the same date was $802,604, or $86,900 more than 
a year ago. With such a showing of strength, the policyholders may rest 
assured that their contracts are amply secured and that the prospects for 
handsome returns are of the brightest. A further substantial addition 
was made to the amount of insurance in force, which now stands at 
$82,288,671, a gain for the year of $5,625,604, showing that the business 
secured by the agents of the Phoenix is of the paying, staying class. 
John M. Holcombe, who recently succeeded to the presidency of this com- 
pany, intends to fully maintain its well-established policy of progress 
in all directions, and those interested may look for still greater gains in 
all things which go to make up a good strong life insurance company. 





Casualty Company of America. 

The statement of the Casualty Company of America, having its head- 
quarters in New York, for its first complete calendar year is one which 
speaks well for the energy and conservatism displayed by the manage- 
ment in so promptly and effectively establishing the company. The 
statement shows that the assets now amount to $1,323,828, a gain of 
about $419,000 during the year, while the liabilities include a reserve for 
reinsurance of $410,896, and for other items $249,073, leaving a surplus on 
policyholders’ account of $663,859. In the fifteen months during which 
this company has been in operation it has received net premiums on 
carefully selected business amounting to $1,088,579, a record which few 
companies have been able to equal and none to surpass within a similar 
period after commencing business. The list of directors includes the 
names of men prominent in financial and corporation circles in New 
York and elsewhere throughout the country, all of whom take a personal 
interest in its affairs, and, backed by their influence, the further progress 
of the company will only be bounded by its limitations as to the proper 
handling of the business. It may be said that the company is now 
thoroughly well organized in both its field and home-office departments 
and capable of handling whatever business is accepted by it. On March 
6 Robert B. Armstrong, now assistant secretary of the United States 
Treasury, will assume the presidency of the Casualty Company of 
America. He will find a capable staff of officers as his associates, in- 
cluding Edwin W. De Leon, vice-president, and Chauncey S. S. Miller, 
secretary-treasurer. Andrew Freedman, president of the company since 
its organization, resigns on the above date to become chairman of the 
board of directors, owing to his many important outside enterprises. 





The Equitable Accident Company. 

The Equitable Accident Company of Boston had a satisfactory experi- 
ence in 1904, increasing its assets 181% per cent in that period. Its new 
industrial department was launched February 1. The standard form of 
policy as promulgated at the Detroit Conference, with certain modifica- 
tions and improvements, has been adopted, and Manager Jones is going 
to start an aggressive campaign in this line in New England, Pennsyl- 
vania and the West. The Equitable Accident is also about to issue a 
literally unconditional policy on the stock plan, with double indemni- 
ties, etc. 





National Surety Company 

The annual statement of the National Surety Company as of December 
31, 1904, recently submitted to the stockholders, was a source of much 
gratification to them, inasmuch as it showed a largely increased business 
with decreased expense and loss ratios. The net premiums written last 
year amounted to $1,082,642, an increase of $191,795; the expenses of 
transacting business were $556,414, an increase of $63,612, and the losses 
incurred were $322,496, an increase of $41,671. Management expenses to 
premiums decreased four per cent, and the losses incurred to premiums 
decreased 1.7 per cent. The income account shows receipts from pre- 
miums of $1,025,373, and the total income was $1,091,100. There was paid 
for losses the sum of $287,422, for expenses $556,414, and $325,045 repre- 
sents the excess of income over disbursements. Substantial additions 
were made to the assets, which now amount to $1,923,757, of which 
amount $1,103,075 is invested in the highest grade securities obtainable 
and over $484,000 is in cash. On the liability side there is an addition of 
$116,797 to the unearned premium reserve, $50,000 to the contingent re- 
serve (a voluntary safety fund created by the company) leaving a net 
surplus above the $500,000 capital stock of $309,912, or $123,174 more than 
was allowed by the New York Insurance Department last year. In 
addition to the surplus reported, the company has tangible assets of 
$50,918 which the Insurance Department does not allow, making the total 
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net surplus $360,830. Such a showing of strength is evidence that the 
company is vigorously and ably managed. The interest and confidence 
of the directors in the present management was shown at a largely at- 
tended meeting on the 7th inst., when President W. B. Joyce and all 
other officers were re-elected. The National Surety Company desires 
only business that pays an adequate rate, and its agents are instructed 
to allow no deviations from the rates set forth in its manual. By strict 
adherence to this ruling the company may be expected to show a con- 
tinuation of the prosperity which with its admittedly strong board of 
directors and aggressive, conservative policy it enjoyed last year. 





The North River Insurance Company of New York. 

The old North River Insurance Company of New York, which has been 
in business since 1822, made great progress in the year 1904. Its pre- 
mium income advanced more than $300,000 over that for 1903, and, de- 
spite heavy losses in the Baltimore conflagration, its loss ratio only 
reached 52.3 per cent, while its expense ratio was below 40 per cent. 
Over $306,000 were added to assets, and a gain of $122,173 was made in 
net surplus. The North River now has $1,481,888 of resources, including 
a line of New York city and other first-class bonds and other invest- 
ments, and nearly $200,000 in cash; its reinsurance reserve amounts to 
$615,830, and its net surplus to $383,371, thus showing as surplus to 
policyholders the handsome sum of $733,371. The enterprise of the man- 
agement of this strong company is well demonstrated by its premium 
growth in the last few years. In 1901 its premiums were only $368,675; 
in 1902 they increased to $601,355; in the following year they had ad- 
vanced to $741,775, and in 1904 crossed the million-dollar mark, amount- 
ing to $1,043,085. The officers of the North River are: President, Will- 
iam E. Hutchins; vice-president and secretary, Frederick H. Crum; 
assistant secretary, James H. Ackerman; general agent, J. Lester 
Parsons. 

The well-known general agency of Crum & Forster, 95 William street, 
New York, represents the North River, as well as other widely known 
companies, and has had a liberal share in promoting this company’s 
welfare in recent years. 





The Armenia Insurance Company of Pittsburg. 

Gratifying gains were made by the Armenia of Pittsburg in 1904. Net 
premiums written last year amounted to $167,331, or over $80,000 more 
than in 1903, calling for the addition of $46,672 to the unearned premium 
reserve. Notwithstanding this, as well as its losses in the Baltimore 
conflagration, the Armenia’s assets increased $54,942, and its surplus 
declined but a few thousand dollars. The Armenia now has $367,928 of 
resources, and its principal liability is $85,993 of reinsurance reserve. 
Its capital is $250,000, and its surplus as to policyholders $258,098. John 
I. Shaw is president of the Armenia, and J. D. Bremer is its secretary. 
The Bremer, Du Four, Pinkney & Dudley Company of 80 William street, 
New York, are its general agents. The many friends of the Armenia 
will be glad to note its prosperous record for last year. 

The Bremer, Du Four, Pinkney & Dudley Company are general agents 
for the United States for the following-named companies, in addition to 
the Armenia: Richmond Fire Insurance Corporation of Richmond, Va.: 
New Brunswick Fire Insurance Company of New Brunswick, N. J., and 
Law, Fidelity and General Insurance Corporation, Limited, of London, 
England. 





The Western Insurance Company of Pittsburg. 

Since 1849 the Western of Pittsburg has conducted the business of fire 
insurance along conservative lines, and has paid reasonable dividends 
with great regularity. During the last seven years its policy has been 
to gradually expand its business, and in consequence its premiums have 
grown from $162,531 in 1898 to $346,513 in 1904. The Western now pos- 
sesses $624,792 of assets, largely represented by bonds, while its liabili- 
ties embrace $252,608 of unearned premiums, $28,345 for unsettled losses, 
and $1388 for miscellaneous debts, leaving a policyholders’ surplus of 
$342,450, and a net surplus of $42,450. John B. Jackson is president; Wm. 
B. Wolfe is vice-president, and D. Dallas Hare is secretary and treas- 
urer of the Western, and Daniel Prentice of 92 William street, New 
York, is its Eastern general agent. 





The New York Insurance Association. 

As of January 1, 1905, the New York Insurance Association of 18 
Liberty street, New York, issues a statement showing cash assets of 
$12,409, with $25,000 of additional liability of underwriters. The liabili- 
ties embrace $2144 of losses in process of adjustment, $6786 of unearned 
premiums, and $717 for other accounts, leaving a net surplus of $2761 and 
a surplus as to policyholders of $27,761. The net premiums received in 
the fifteen months ending with December 31, 1904, amounted to $18,395, 
those written having aggregated $24,479. On-this volume of business 
the association incurred but $8567 of losses, or about thirty-five per cent. 
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The losses paid and expenses only amounted to $12,178. The attorneys 
are authorized to write up to $2500 on a single risk, but do not accept 
over $1000, and the average policy is about $850. Daniel Woodcock & 
Co., the general managers, are entitled to congratulation upon the the 
good results of the fifteen months’ business. 





The Western Assurance Company of Toronto 

This old Canadian company’s United States branch makes an excellent 
exhibit as of December 31, 1904. It now has $2,360,496 of assets, of 
which $104,500 are represented by United States government bonds, $917,- 
512 by State and municipal bonds, $851,831 by other bonds and stocks, 
$68,071 by cash, $15,000 by mortgages, and $403,582 by premiums in course 
of collection. As the liabilities, inclusive of $1,519,022 of unearned pre- 
miums, amount to $1,629,347, the handsome sum of $731,149 remains as 
surplus. The Western does a business of over $2,600,000 in premiums 
annually, and bears an unblemished reputation for upright dealing with 
its patrons. The officers of this sterling company are: President, Hon. 
Geo. A. Cox; vice-president, J. J. Kenny; secretary, C. C. Foster. 





The British America Assurance Company of Toronto. 

For a long period the British America of Toronto has been favorably 
known to United States propertyowners as a fair and reliable institu- 
tion, and, in consequence, its business in this country yearly increases. 
The company, which is over seventy years old, now has $1,428,611 of 
assets in the United States, and, after making due provision for unearned 
premiums ($936,195) and other liabilities, it is enabled to show a surplus 
of $397,688. Its assets include over $80,000 in cash and a fine array of 
United States Government and other bonds and stocks, so that the com- 
pany is well equipped for any emergency. Its officers are as follows: 
Hon. Geo. A. Cox, president; J. J. Kenny, vice-president; P. H. Sims, sec- 
retary. 





Dutchess Insurance Company of Poughkeepsie, N. Y. 

The sixty-ninth annual report of the Dutchess of Poughkeepsie indi- 
eates substantial gains made in the year 1904. Assets now amount to 
$827,713, against $774,121 a year ago; the reinsurance reserve has in- 
creased nearly $44,000, to $462,948, and the net surplus, $110,125, shows a 
gain of about $7000. During 1904 the premium writings advanced over 
$60,000, as compared with 1903, to $606,821, while extraordinary losses 
due to the Baltimore conflagration contributed nearly $50,000 to the sum 
of losses incurred, $389,094. On the whole, the year was a very favorable 
one for the Dutchess. The company’s resources are mainly invested 
in high-class, quickly marketable securities, with a considerable cash 
balance in bank. The officers of this staunch old company are: Presi- 
dent, L. H. Vail; secretary, J. J. Graham. 





The Indianapolis Fire Insurance Company. 

Although it has been in business less than seven years, the Indianapo- 
lis Fire Insurance Company has built up a premium income which in 
1904 reached $296,963; has added steadily to its resources and reserves: 
has maintained its net surplus at practically its original figure, and has 
made a fair return to stockholders in each of the last three years. 
During six years the combined loss and expense ratio of the Indianapolis 
Fire has averaged less than eighty-six per cent. This is a record of 
which those in charge of its underwriting may well feel proud. The 
company now has $522,778 of assets; an unearned premium reserve of 
$196,361; a net surplus of $100,131, and a surplus as to policyholders of 
$300,131. John H. Holliday is president, and H. C. Martin is secretary 
of this conservative, yet progressive, company. 


MISCELLANEOUS ITETIis. 


—Hereafter the Union Central Life of Cincinnati will report to the Insurance 
Departments on a paid-for basis only. 





—R. L. Pond, general agent of the Union Central Life at Boston, moves about 
June 1 to the new Post Office Square building. 


—An experienced life insurance agent, having a knowledge of Spanish, may 
obtain a good contract to work in the West Indies, as advertised elsewhere. 


—Percy V. Baldwin, general manager for the Washington Life in Massachu- 
setts and Rhode Island, has tendered his resignation, to take effect on Feb- 
ruary 15. 

—A new stock fire company, with a capital of $200,000 and a surplus of $100,000, 
is being promoted in Boston. George W. Taylor, Eastern manager of the 
Security of Baltimore, is to have the management. 


—H. B. Windsor & Co. of Salt Lake City, Utah, general agents for the State 
of Utah of the Allemannia Fire of Pittsburg and the Maryland Casualty of 
Baltimore, report the following figures as representing the business transacted 
in Utah by the above-named companies: 


Allemannia, premiums, $5803; losses 
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incurred and paid, $247; Maryland Casualty, premiums, $20,063; losses incurred 
and paid, $4088. 

—The National Life of Montpelier, Vt., announces the appointment of Henry 
C. Prudhomme of Portland, as State agent for Oregon. The company is pre- 
pared to enter North and South Dakota, Arizona, New Mexico and Indian Ter- 
ritory, which will place it practically in every State and Territory in the Union. 


—At Proctor’s theaters this week may be seen, as usual, a full line of first-class 
entertainment. At Twenty-third Street—Zutka, Harry Gilfoil, Carlotta, etc.; 
Fifth Avenue—“The Silver King” and vaudeville; Fifty-eighth Street—‘Fighting 
Bob,” stock company and vaudeville, and at 125th Street—‘*That Girl from Texas” 
and vaudeville. 

—The following letter has been received by THE Spectator from Allen Moore, 
M. S., president of the Chillicothe (Mo.) Normal School: “I am now carrying 
$118,000 life insurance, and consider it the best investment I have ever made, not 
only from a financial point, but in the satisfaction it gives me. Respectfully 
(Signed), Allen Moore.” 

—The temple of fraternity erected by the fraternal societies at the St. Louis 
Fair is to be re-erected in New Mexico to be used as the National Fraternal 
Sanitarium for Consumptives. The various fraternal orders have organized a 
society, and propose running the sanitarium on the proceeds of an assessment 
of one cent a month on members of all the orders in the new society. 

—The Mutual Life Association of Australia has a very liberal system of life 
insurance without medical examination. Endowment policies are issued tor 
periods of from ten to thirty years in amounts of from $250 to $1000, premiums 
payable monthly. Men and women are accepted at the same rates. The policies 
are participating and give cash and paid-up values, and also loans. If death 
occurs the first year, only one-third the face of the policy is payable, if the 
second year, two-thirds. The premiums are low for monthly rates, and there 
doés not appear to be any special loading. 





Acknowledgments. 

—H. L. Stout of Fort Scott, Kan., favors his friends with an attractive wall 
calendar. 

—Calendars have been received from the Columbian National Life of Boston 
and the Sovereign Life of Toronto. 

—The January-February issue of The New York News Letter, issued by the 
New York Life, is devoted to Louisville, Ky. 

—The New York State Insurance Department favors us with a circular showing 
the fees and taxes charged by the Insurance Departments of the various States. 

—We are indebted to the Continental of New York for a copy of a written 
epinion voiced by Francis C. Moore, ex-president of that company, on the essen- 
tial harmonies and principles which should be recognized in any system of com- 
puting fire insurance rates, together with the typewritten pamphlet containing 
the views of Mr. Moore regarding the suggestions for changing the New York 
rating schedule for fireproof buildings, and a copy of a letter addressed to C. G. 
Smith, of the National Board’s committee on construction of buildings, by Captain 
John Stephen Sewell, in which the latter gentleman comments on the model build- 
ing law now in course of preparation. 


WANTED 


By a British Life Office a Special Ageni to secure business in 
Cuba and other Islands. Must be experienced and have a knowl- 
edge of the Spanish language. Apply in writing with references 
to the Manager for Canada, P. O. Box 2414, Montreal. 








Hgency Wants. 
“COME TO OREGON” 


ALL YE THAT LABOR AND ARE HEAVY LADEN AND FIND SUCCESS IN LIFE INSURANCE 
WORK WITH THE PROVIDENT SAVINGS LIFE OF N. Y. 
Come to the land of Glorious Climate, Magnificent Scenery, Unlimited Re- 
sources, Unfailing Crops, Universal Prosperity. 
Life Insurance Men, Fire Insurance Men, and all who are wearing out your 
health and your life in hot summers, cold winters, rigorous climate, contracted 
outlook. 








Get away from your uncongenial conditions and 
come to Oregon where the eye can feast on 
Unlimited stretches of virgin country, snow-capped mountains, boundless 
forests, and where you have purest air, mildest climate. 
Abounding health and sure success. 
The Provident Savings Life has a large business in Oregon and Washington 
and stands second to none. 
Unlimited territory, most liberal contract to Agents. 


appress E. R. HATCH, MANAGER, 
711-712 MARQUAM BUILDING, - - - PORTLAND OREGON 








Special Agent for Leading Company desires change to Eastern Field, New York State 
or Pennsylvania preferred; would accept Examiner’s position in office. Address 
“R.B.,” care of THE SPECTATOR, P. O. Box 1117, N.Y. 
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WANTED 


Ten EXPERIENCED Solicitors, who can prove yearly record of One Hundred 
and Fifty Thousand and over. SALARY or COMMISSION, AND RENEWALS 
WITH LIBERAL FINANCIAL ARRANGEMENTS. 

Plenty of out-of-town work, but special attention to city of Philadelphia 
and work with new men. 

Apply at once, with proper credentials, to G. T. SIBLEY, Manager, 
EQUITABLE Lire, 508 to 512 West End Building, PHILADELPHIA. 


ASSOCIATE MANAGER 


WANTED 


By one of the leading Life Companies for Broad- 
State exper- 
ience, where now employed and salary expected. 
CONFIDENTIAL, 
P. O. Box 1117, 
New YorK. 





way office with one hundred agents. 





CITY MANAGER—SAN FRANCISCO. 
RENEWAL CONTRACT—UNEXCELLED—(A GENERAL AGENT’sS CONTRACT), 
WITH 


THE WASHINGTON LIFE OF NEW YORK 
Permanent Position! Experienced Man! Personal Producer! Capable 
getting business through Brokers and Agents! All communications strictly 
confidential. Address, stating age, experience and references, 


HOWARD PERRIN, General Manager 
$5-86-87-88 Chronicle Building, San Francisco, Cal. 





A Few Pacts About the Million Dollar Oregon and Washington Department~ 


WASHINGTON LIFE 


Paid and placed new insurance in past 8 years, OVer..seeeeeess ++ +3,500,000,00 
New insurance paid and placed in 1908.......cssccccsceccesecceces 327,423.00 
THIS DEPARTMENT IS ONE OF THE LARGEST IN THE NORTHWEST 
“NUF CED” 


AGENTS WANTED 
BLAIR T. SCOTT, Gen’] Manager, 610-11-12.13 Chamber of Commerce, Portland, Ore. 


MANAGER WANTED 
In District comprising several counties in Oregon for North- 
western Mutual Life Insurance Co. of Milwaukee. Unusual open- 
ing. Renewal Contract. Address, with references, 
S. T. LOCKWOOD & SON, General Agents, 
Portland, Oregon. 





OPPORTUNITY—SUCCESS 
Both can be yours if you come to COLORADO, where there is 
more wealth in proportion to size than any other State in the Union. 
Exceptional, Nonforfeitable renewal contracts to BIG PRODUCERS. 
Send references, record and experience to 
GEO. A. RATHBUN, Manager, 


Equitable Life Assurance Society, 
Equitable Building, Denver, Colorado. 





I am in a position to consider the General Agency of an Old Line Company (Life), 
for either Oregon or Washington, or would purchase interest in first-class Agency in 
either state, or would accept position as Superintendent of Agents where high class field 
work would lead to promotion. Have record past four years of $288,000 average 
annual paid for, personally produced business, average premium per $1000, $48.75. 
Object of change is to escape the hot summers of the South. FIRST-CLASS 


REFERENCES. 
Address E, M, W., Room 738, First National Bank Building, 


Birmingham, Alabama, 


A LITTLE BOOK 
That Makes Men. Stop and Think 


Every ambitious life insurance Manager in the country should send for a free 7 of 
our little book : ‘* Papa, What Would You Take For Me?*? An invaluable in 
getting business. Says more and says it in more convincing style than a solicitor, 
1 most cases, can. Appeals to the sentimental side of humanity and makes men 
Copy mailed free. 

















stop and think seriously on the subject of life insurance. 


® Address, J. B. MUELLER, Toledo, Ohio, 




















COME WEST! 


We want a Superintendent of Agents for our Life Department who is 
capable of writing business and assisting agents. Our territory comprises 
Oregon, Western Washington and Southern Idaho, the most interesting 
section of the United States. We have snow capped mountains; roses bloom- 
ing every month in the year; an equable but not enervating climate; two 
of the greatest commercial rivers West of the Mississippi; producing mines, 
large lumbering interests; the greatest salmon fisheries in the world; exten- 
sive grain fields and stock interests; and, in addition to this, the Lewis & 
Clark Exposition, which opens here June Ist, 1905. The people are prosper. 
ous, and an energetic man can make big money. Get out of the rut and 


COME WEST! 


McCARGAR & BATES, 
Gen’! Agents 42tna Life Ins. Co. Portland, Oregon. 


ELLIS PAYS THE MOST 


Careful attention to his agency force, giving personal assist- 
ance to his field workers, affording them the benefit of his 
experience as a large producer. Liberal commission and 
renewal contracts to 


LOCAL AND DISTRICT AGENTS 


in choice Georgia territory. Policy forms all modern and 
salable. The kind you don’t have to rebate tosell. For 
territory and terms apply to 


EUGENE R. ELLIS, 


General Manager for Georgia. 901 English-American Building, Atlanta, Ga. 
The Washington Life Insurance Co. of New York. 





IF YOU CAN SELL LIFE ASSURANCE 


for any company in 
any State you can 
sell it in the good old 
State of Kentucky 

for the sa 


Live Management. 


Up-to-date Business 
Methods. 


Popular Plans. 





Best Contracts. 


Address, with references, HENRY J. POWELL, Megr., 
Equitable Building, LOUISVILLE, KY. 





HE MANHATTAN GENERAL AGENCY COM- 
PANY OF THE 
MANHATTAN LIFE INSURANCE COMPANY 


Desires a few first-class Life Insurance Agents for the City of New York, 
right man an unusual opportunity will be given. 


J De LYON HOWTH, Vice-President 


To the 


66 Broadway 





AGENTS WANTED EVERYWHERE 


We have a new and attractive proposition to offer 
agents, affording exceptional opportunities for profitable 
returns. 


Write at once for particulars. 


UNITED UNDERWRITERS .COMPANY 
No. 290 Broadway, New York City 





oe Ba eer 


aenee 


t 
+ 
£ 
a 





viii THE SPECTATOR [Thursday 








Prominent Hgents and Brokers. 


Prominent gents and Brokers at Chicago. 








J. VAN DEINSE & CO. 

* Indianapolis, Ind. 

Strictly Surplus Lines promptly covered in the MADISON IN 
SURANCE CO., of Madison, Indiana. Capital (full paid) $100.000, 
Net Surplns $60,276. Warranty Company required. 

Correspondence solicited. 





iia & RIMINGTON 
SURPLUS LINES, 


56-58 PINE STREET, NEW YORK CITY 


CORRESPONDENCE SOLICITED. 


Fire Reinsurance Company of London, Ltd.; Conestoga Fire Insurance Co. 
of Lancaster, Pa.; American Guaranty Fund; Mutual of St. Louis. 


Phone, 1497 John. 





eo CLUFF, 
89 PINE STREET, NEW YORK CITY. 


Surplus Line Insurance. Reliable Stock Policies Only. 





Ottawa Fire Insurance Company, of Ottawa, Canada; Michigan Millers Mutual 
Fire Insurance Company, of Lansing, Mich.; British Dominions Insurance Com- 
pany, Ltd., of London, England; Ben Franklin Insurance Company, of Allegheny, 
?a.; Metropolitan Fire Insurance Company, of Chicago, Ill. See reports of these 
comnanies 





St. Louis - 208 North Fourth Street 
ALL & WHITTEMORE, GENERAL UNDERWRITERS 


Long distance Phones, _We solicit insurance on St. Louis Properties 
from agents in othercities. Sole Agents: Commonweaith, North River, Con- 
tinental, Prussian National, Spring Garden, Saint Paul, Commerce, Niagara, Williamsburgh 
City, National Union, Mercantile and Union, Phil. 





Hersert Buxton, Pres, and Mgr. 


UXTON INSURING AGENCY, 
GENERAL INSURANCE, 76 Wittram Street, New York. 
Correspondence Solicited. 


ARRY M. COUDREY & CO. Correspondence Solicited 
General Insurance Agents and Brokers, 
948-4-5-6-7-8 Century Building, ST. LOUIS. 
Commissions Paid Non-Resident Agents and Brokers. Long Dist. Telephones 


REPRESENTING : 
Norwich Union, Hamburg-Bremen, Newark, indemnity, Star, Springfield, 
Frankfort, New York Plate Glass. U. S. Fidelity and Guarantv Co. 


OBERT R. TUTTLE, 


NEW YORK AND PENNSYLVANIA 
GENERAL AGENT 


Capital Fire Insurance Company of N. H. 
Western Underwriters’ Association, Incorporated, of Illinois. 


DANIBGI WOODCOCK & CO. 
———SURPLUS LINES AT TARIFF RATES——— 
GENERAL AGENTS 
New York Insurance Association Houston F. & M. Insurance Co, Ozark Insurance Co 
Illinois Central Insurance Co, Security Fire, Little Rock, Ark. 
Special United States Correspondents—The Profits & Income Insurance (o., Ltd.. of London—For insuring loss of 
profits and fixed charges arising out of interruption due to fire, 


a 19 Liberty St. - NEW YORK 


L. Austin Jounson, Sec. 














W. C, Bennett. ESTABLISHED 1869, J. Burns Aten. 


HARLES TREDICK & CO., INSURANCE AGENTS 


and Brokers, 339 Walnut Street, Philadelphia, Pa. Special attention 
given to Surplus lines. 


* doe & VAN DEINSE, 
Indianapolis, Ind. 





4 
Represent the Firemen & Mechanics’ Insurance Company of 
Madison for strictly Surplus Lines and Sprinkled Risks. 
Correspondence solicited. 





“A USTIN FIRE INSURANCE Co. — 
AUSTIN, TEXAS 
Cash Capital,over . . . $250,000.00 


Assets,over. . . . . . . $600,000.00 
Surplus to Policyholders, over . $520,000.00 











E ROODE, FAULKNER & ETTELSON, 
GENERAL INSURANCE AGENCY, 
159 LA SALLE STREET, CHICAGO. 
Representing Hanover Insurance Co.; Transatlantic Insurance Co,; Security 
Insurance Company ; United Underwriters’ Agency. 
Over 25 years’ experience in the theory and practice of insurance in all its 
branches. Your patronage invited. 





ESTABLISHED 1863. 


JOHN NAGHTEN & Co. 
INSURANCE, 
159 La SaLLe STREET, 
Lone Carman ieee CHICAGO, ILL. 











M. L. C. Funxwouser 


MONTGOMERY & FUNKHOUSER, 
INSURANCE AGENCY, 184 La Salle Street, Cu1caco, Iu. 


Firemen’s Ins. Co., Newark; Concordia Fire Ins. Co., Milwaukee; Potomac Ins. 
Co., Washington; Farmers and Merchants’ Ins. Co., Lincoln, Neb.: Lloyds Plate 
Glass Ins. Co., New York, and Union Surety & Guaranty Co., Philadelphia, Pa. 


Gro. W. MontGomery 





T. MARSHALL & CO., SURPLUS LINES. 
° 189 La Salle Street, Chicago. 


SPECIAL FACILITIES. PROMPT AND FAITHFUL SERVICE. 





WESTERN AGENTS 


W. M. Umbdenstock & Co. | 


t AtlanticCity Fire InsuranceCo. 


SPECIAL FACILITIES FOR FLACING or ArianTic Ciry, N. J. 


S U R p L U § L i N F Tide Water Fire Insurance Co. 


CORAASPONDENTS 
LLOvYOS, LONDON 


159 La Salle St., CHICAGO 








ENRY COHN & COMPANY, 
General Insurance Agents and Brokers, 
184 LaSalle Street, Chicago. 


Exceptional facilities for handling large lines in reliable companies. 
Correspondence Solicited. 








Company Representation Wanted. 
POSITION WANTED. 


A practical insurance man, having a position as Manager for many 
years with one of the New York companies, desires to make a change. Can 
furnish highest references as to ability and honesty. A contract direct 
with the Company only will be considered. 

Address ‘“‘ LIFE INSURANCE,” 


care THE SPECTATOR (P. O. Box 1117), New York City. 











Prominent Agents and Brokers. 








M°°*” & CORTIS COMPANY, 


Representing for 


SURPLUS LINES 


DUTCH UNDERWRITERS & EUROPEAN STOCK COMPANIES, 














54 Maiden Laue, New York City. 
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Actuarial, 





Fctuarial. 








DAVID PARKS FACKLER 
Ex-President Actuarial Society 
CONSULTING ACTUARY, 
35 Nassau STREET, NEw YorRK (Rooms 1404-5) 
Telephone, 5427 Cortlandt. 





yr C. WRIGHT, 


Successor to ELIZUR WRIGHT, 


CONSULTING ACTUARY. 


Accurate Work. 
Accounts Systematized. 


Thorough Experience. 
Examinations. Valuations. 


All professional calls will be given prompt, faithful and impartial attention 
45 Milk Street, Rooms 77 and 87, BOSTON, Mass. 
Western Union Code. Cable Address. ‘‘ Actuary.” 





M. DAWSON, F. I. A. 
* CONSULTING ACTUARY. 


Member of the Actuarial Society of America, Fellow of the Institute of Actuaries, 
Member of the Deutscher Verein fuer Versicherungs-Wissenschaft, Etc. 


No. 11 BROADWAY, NEW YORK CITY 





R E. FORSTER, 
e 


CONSULTING ACTUARY, 


1001 Chestnut St., PHILADELPHIA. 


eer J. HARVEY, F. I. A., 
Fellow of the Institute of Actuaries, 
CONSULTING ACTUARY, 


OFFICES OF COLONIAL LIFE INSURANCE CO., 


JERSEY CITY, N. J. 





C. RAFFERTY, 
® CONSULTING ACTUARY. 
The business of old line companies, assessment companies, fraternal 
societies and private individuals respectfully solicited. 


PROMPT WORK. REASONABLE PRICES. 
Room or11, 1524 Chestnut Street, Philadelphia, Fa. 





ENJ. F. BROWN, 
(Author of the Brown Book of Life Insurance Economies. ) 


CONSULTING EXPERT. 
ANNUITY BUILDING, 


159 DEVONSHIRE STREET, - : BOSTON, MASS. 





J H. NITCHIE, 
P ACTUARY 





153 LA SALLE STREET 
CHICAGO 


1011 Association Building 
Telephone Central 3479 





tea BARNETT, 


CONSULTING ACTUARY, 


437 EQUITABLE BUILDING, ATLANTA, GA. 





ee ACCIDENT COMPANY 
161 Devonshire Street, Boston, Mass. 


EXCLUSIVE TERRITORY AND TOP 
COMMISSIONS TO PRODUCERS 


WILLIAM H. JONES, General Manager 








Life Unsurance Loans and Investments. 


IFE INSURANCE POLICIES PURCHASED. 
LOANS ON SAME AT 6 FER CENT. 


Endowment, tontine and distribution policies aisccunted at 6 per cent. 
Give larger cash and loan values than companies. 
Premiums continued to maturity of policies. Commissions paid. 


Reference: The Merchants Loan and Trust Co., Chicago. 
JOHN V. FOX, Eourraste Burtpinec, Cuicaco, In. 














Mercantile Hgencies, 








Telephone sim torn, Holmes Mercantile Agency ™ Nev'Yor. 


Any Life, Accident or Fire Insurance Company is welcome to obtain reports any- 
where through this Agency, when desired; using their own or on blanks that will be 
furnished them free. 

No subscription fee or contract required, and monthly detailed accounts rendered 
at $1.00 each report. 

All reports will be typewritten copies of the original from correspondents kept on 
file in the office. Satisfactory reports guaranteed. I employ a large number of 


trained inspectors for New York city reports. 5 
CHARLES B. HOLMES, Proprietor. 











. R. WHARTON, Life Insurance Expert 


Not selling life insurance, but informa- 
tion about it. Full, accurate and impar- 
tial information on all branches of the 
business. Actuarial and statistical work 
for companies; literature and aids for 
agents; advice and assistance for policy- 
holders. Letters of advice to agents and 
policyholders. Confidential. Sendstamp. 


9 CLARK STREET, ROCM 10, CHICAGO. 


“ 


ec” “28 


Get Facts.” 
UCHEYM SY,, 


NG 














THE PACIFIC MUTUAL 


exists under the strict laws of the State of California—undeniably the safest 
for policyholders. 

Its Life policies contain many unique and original features. All guaranteed. 

Its Accident and Health policies are the broadest, and, therefore, the best. 

Its system of claim payments famous for promptness and liberality. 


It writes a Life policy automatically convertible into an income for the Insured 
in the event of permanent disability. 


We have some interesting propositions—in a General-Agency way. 


THE PACIFIC MUTUAL LIFE INSURANCE CO. 
OF CALIFORNIA 
ORGANIZED 1868 


WILLIAM B. MANN, Eastern Manager, 174 Broadway, New York. 





ARMENIA INSURANCE COMPANY, 
of Pittsburg, Pa. 


RICHMOND FIRE INSURANCE CORP., 
of Richmond, Va. 
NEW BRUNSWICK FIRE INSURANCE COMPANY, 
New Brunswick, N. J. © 


LAW FIDELITY & GENERAL INS. CORP., LTD., 
London, England. 


BREMER, DU FOUR, PINKNEY & DUDLEY CO., 
General Agents for United States, 
80 WILLIAM STREET, NEW YORK. 
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Tere is A Best IN EVERYTHING! 
AMERICAN LIFE INSURANCE IS THE 


Best in the World !! 


THE LIFE ASSOCIATION IS THE 


Best in America!!! 


Home Office: 100 BROADWAY, NEW YORK. 








1855 1905 


SUN 


INSURANCE COMPANY 


OF NEW ORLEANS, LA. 





CHAS. JANVIER, President. R. E. CRAIG, Vice-President. 
FERGUS G. LEE, Secretary. 


A New Ides In Life Ianuranc 


The Southwestern issues a contract that gives the 
insured a separate Paid-Up Policy for a proportionate 
amount of the whole insurance on the payment of each 

premium, zxcluding the “rst. 
These separate Paid-Up Policies are non-forfeitable and 
contain stipulated loan and cash values. 


The greatest policy ever issued. 
For further information address 


SOUTHWESTERN LIFE INS. CO. 


DALLAS, TEXAS 











RIMM ot 


Sie pe. 


The Texas Company 


Teo 


ESTERN ASSURANCE COMPANY 
OF TORONTO. Incorporated 1851. 


HON. GEO. A. COX, President. 
J. J. KENNY, Vice-President and Managing Director. 


UNITED STATES STATEMENT, JANUARY Ist, 1905 


eee Te eee eT TT eee Te ee Teer Ts $2,360, 496.46 
SURPLUS IN UNITED STATES..............seeeeeee 731,149.48 


ADOLPH LOEB & SONS . 


General Agency Department 


North German Fire Insurance Co. of New York, for all States. 

Atlanta Birmingham Fire Insurance Co. of Alabama, for Illinois, 
.Wisconsin and Minnesota. 

Anchor Fire Insurance Co. of Cincinnati, for Illinois, Wisconsin, 
Minnesota and Iowa. 

Security Fire Insurance Co. of Baltimore, for Illinois, Wisconsin, 
Minnesota, Michigan, Missouri and Iowa. 


2-4 LIBERTY ST., N. Y. CITY. 
159 LA SALLE ST., CHICAGO. 
On. 





OFFICES : } 








Gaukers Life Insurance 


of the City of New York 


FOSTER M. VOORHEES, = President 


Issues the most liberal policies, Offers the best renewal con- 
tracts to Agents of Standing and Responsibility. 


For particulars, apply 
FRANK TULLY, Manager Agency Department 


Home Office, 31 Nassau Street, New York Cit 








PROGRESSIVE AGENTS CAN SECURE 
DIRECT CONTRACTS WITH THE 


ES MOINES LIFE INSURANCE CoO., 
OF DES MOINES, IOWA. 


Address C. E. RAWSON, President and General Manager, 
Or, WILL T. SMITH, Superintendent of Agencies. 





Good Territory in Middle and Western States. 





J. J. SEERLEY, President A. B. HAWKINS, Secretary 


MERCHANTS’ LIFE ASSOCIATION 


BURLINGTON, IOWA 


RESERVE FUND PLAN. 


Incorporated under the Laws of the State of Iowa. 
Reserve Fund Deposited with Auditor of State. 


| AGENTS WANTED 


In lowa, Michigan, Missouri, Illinois, Nebraska and Colorado. 








Address F. J. KUHLEMEIER, Supt. of Agents, 
National State Bank Building, 


Burlington, Iowa. 








THE STAR FIRE INSURANCE CO. 


OF LOUISVILLE, KY. 


CASH CAPITAL - - $200,000.00 
SURPLUS - = - 64,044.99 


MITCHELL & TYLEAR 
MANAGERS EASTERN DEPARTMENT 
56 and 58 Pine Street, New York City 


Bankers Reserve Life 





BANKERS B, H. ROBISON, PRESIDENT, 
RESERVE OMAHA, - NEBRASKA. 
ee oe ameeammenaen 
eat oie STRONG, VIGOROUS, AGGRESSIVE 
PEE Chair cccktEey nae SUCCESSFUL. 





BEST COMPANY IN THE WEST. 





Underwriters Take Notice! The President of this excellent standard 
premium life company asks The Spectator fcc names and addresses of first-class 
life insurance solicitors for new States being opened. Profitable contracts for 
the right men, with choice of territory, can be secured upon application to 

B. H. ROBISON, PRESIDENT, Omaha, Neb, 








